





CONTENTS APRIL, 1940 


Times and Trends By O. Fred. Rost 
—Seotliaht—Nicht Ba Cantrieting Sinanc 


Wholesalers’ Opportunity—Small Diameter Wire... ... By H. J. Morton 


ws “a 


More Power To You © .......By Philip C. Hodill 


© ane ¥ YY + r 
oma o, eter wire 


Building Owners Welcome Low-Cost Rewiring By C. A. McCaleb 


Can 
) ne Ji DU J 7 eec ») = Ww 


e 


This Chief Inspector Backs S/D Wire. . By W. L. Bliven 
hetial S/T- tnstullattans orave the-whals 1 P 


Fluorescents Forging Ahead 


Tew wer 


To wholesalers, the coming of small Seeing Makes Sales By Paul Brown 27 
diameter wires opens new avenues to Sound ideas f i 

sales in a vast rewiring market con- 

sisting of office buildings, hotels, de- The Camera Clicks 29 
partment stores and schools, now Per ylities fron st-t t 

from 75 per cent to 95 per cent 


electrically obsolete. Men You Should Know About Frank Argast 30 


10 /QNnaf who/lesaie 


Wholesaler Salesman's News... 9 and 41 


New Products You Can Sell............ 32 


—Recent developr 


O. FRED. ROST, Editor 


A. B. CONKLIN, Jr. J. H. AVELING 
Managing Editor Assistant Editor 





W. A. CYR HARRY PHILLIPS 
Pacific Coast Editor Art Editor 





McGRAW-HILL PUBLISHING CO., INC. 


JaAMEs H. McGraw, Founder and Honorary Chairman WHOLESALER’S SALESMAN (formerly Electrical Wholesaling Apr 194 

(Vol. 21, No. 4). Published monthly, price 25c copy. Subscription rates 

Publication Offices, 99-129 North Broadway, Albany, N. Y. United States and possessions, Canada, Mexico and Central American countries $1 
torial and Executive Offices, 330 West 42nd St., New York, N. Y. All other countries $2.00 a year. Printed in U. S. A. Entered as Second Class 
Matter, August 22, 1936, at Post Office, Albany, N. Y., under the Act of March 
{BS H. McGraw, Jr. HowarbD EHRLICH MASON BRITTON 3, 1879. Cable Address ‘‘McGraw-Hill, New York.’’ Member of A.B.P. Member 
President Executive Vice-President Vice-Chairman of A.B.C. Copyright 1940 by McGraw-Hill Publishing Co., Inc., 330 West 42nd 
Street, New York, N Y BRANCH OFFICES: 520 North Michigan Ave., 
R. PuTNaM D. C. McGraw J. E. BLACKBURN, JR. Chicago; 68 Post Street, San Francisco; Aldwych House, Aldwych, London, W.C 
lreasurer Secretary Director of Circulation 2; Washington; Philadelphia; Cleveland; Detroit; St. Louis; Boston; Atlanta, Ga 








A McCRAWHILL JER PUBLICATION — 


READERSH\Y 


ril 1940 — WHOLESALER’S SALESMAN 





EXTRA!” 





HAZARD RE 


Published by the Hazard Insulated Wire Works, 


NEW SMALL DIAMETER BUILDIN( 





Large Office Building Re- 
wired with Type SN Small 
Diameter Wire 





EXISTING RACEWAYS USED— 
OWNER MADE BIG SAVING 


An office building, built in 1912, consisted of brick, 
steel and concrete construction of four stories with 
basement. The building was approximately 54 feet 
wide by 195 feet long. Floors were of reinforced 
concrete 4% inches thick with 1-inch finish and 
plaster applied direct to under side of slab. In- 
terior walls and partitions were of 4-inch gypsum 
block and plaster. The branch circuit conduits were 
'4-inch size and contained No. 14 standard Code 
wire. A total of 937 outlets were already in the 
building. 

It was desired to increase the illumination. The 
original and increased wattage of fixtures is 
shown in the table below. 























‘ Old Units New Units 
Location 
(watts) watts) 
200 
Basement 150 and 300 
Display Room 500 2400 
Bookkeeping 200 1000 
Executive Offices 300 1500 
General Offices 200 750 
Rest Room and 
Minor Offices 200 500 
Stairwells 75 150 
After a study of the additional copper necessary 
for branch circuits, the following combinations 


were worked out: 
6 — No. 12 ConduCtors in 44-inch conduit 
{ No. 10 Conductors in 44-inch conduit 
2 — No. 


These conductors had synthetic coverings of 2/64- 
inch thickness without braid, and were used to 
avoid any combination which would exceed 50 per 
cent fill of the conduit. 

In wiring for the 2400-watt fixtures on the dis- 
play floor, the old circuit arrangement was chenged 
from two outlets per circuit to two circuits per 
outlet. All boards were changed from 3-wire, 120- 
208 volts to 3-phase, 4-wire, 120-208 volts. By the 
use of thin-wall synthetic insulation, the watt 
capacity of existing conduits was increased two 
and three times regular Code standards. 

The electrical contractor experienced no diffi- 
culty of any kind in installing the conductors. The 
pulls were easy even on long runs, and no lubri- 
cant was necessary. Voltage breakdown tests on 
the thin-wall insulated wire after pulling in place 
showed an average of 9500 volts. The insulation 
was not perceptibly marked or gouged during the 
installation process. Temperature tests were taken 
with six No. 12 synthetic covered conductors in- 
stalled in %-inch conduit encased in 2 inches of 
concrete with each conductor carrying 18 am- 
peres. Maximum sustained temperature under these 
conditions was 61 degrees Centigrade based on an 
ambient of 40 degrees C. This temperature is with- 
in the limits set by the manufacturers of the par- 
ticular conductor used. 

About 150 additional branch circuits were pro- 
vided together with 90 additional outlets. A com- 
plete change of the basement vault and transformer 
installation was also necessary. The original sys- 
tem consisted of three 100 kva, single-phase trans- 
formers, a switchboard of slate panels mounted on 
pipe frame work, and fused knife switches for 
main feeder control. In order to provide adequate 
service facilities for increased load, the vault was 


8 Conductors in 44-inch conduit 


2 





A General Office after Modernization. 


enlarged for two banks of three 150 kva, single- 
phase transformers, each with arrangements for 
a street tie equivalent to the capacity of each bank. 
A 1600 ampere air circuit breaker was installed 
for the main service. 

It should be particularly noted that when new 
materials such as thin-wall conductors are used to 
increase wattage capacities and branch circuits in 
existing conduits, the additional loads require in- 
creasing feeders, mains and service equipment as 
well. 

All of this additional business was created for 
contractors, labor, wholesaler and manufacturer 
by the use of new ideas in wiring. 





ELIMINATION OF BRAIDS AND 
FIBROUS COVERINGS FOR- 
WARD STEP IN WIRE DESIGN 


New Wire Pulls Easily 
HAZAKROME does away with braids 


or other fibrous coverings which take up 
valuable space. 

The slick, smooth, waxed surface of 
HAZAKROME makes pulling through 
ducts easy. Each circuit is easily recog- 
nized by the standard colors of the insu- 
lation itself. Furthermore this new in- 
sulation is not affected by exposure to 
light. HAZAKROME is easy to install 
and ... it lasts. 


A WORKING KIT OF SAMPLES 
AND COMPLETE INFORMATION 





HAZAKROME 





e 


A complete kit of samples of HAZA- 
KROME wire containing the various 
colors and typical selections from the 
full range of sizes is ready for you. 

In addition to the wire, the kit will 
contain complete data on the use of the 
wire as well as descriptive data which 
will be invaluable in figuring on rewir- 
ing jobs. 

These kits and instructions are free on 
application. Be sure to write Hazard for 
yours today. 


Capacity Doubled in Half- 
Inch Conduit by 
Using Small Diameter Wire 





SIMILAR INCREASES FOR 
OTHER SIZES 


Where two single phase circuits have 
been installed in a 4 inch conduit, previ- 
ous National Electrical Code require- 
ments permitted only 4-#14 wires to be 
installed. These conductors can be re- 
placed with 4-#10 HAZAKROME Type 
SN small diameter building wires. Total 
circuit wattage will thereby be increased 
from 2800 watts to 5700 watts. 

In a lighting circuit this means that 
the lamps can be doubled in size merely 
by using Type SN wire instead of or- 
dinary Type R rubber insulation. No 
conduit changes are necessary. Typical 
examples of other possibilities are listed 
below: 


Relative Conduit Capacity 








Ordinary HAZAKROME 

Type R wire Type SN wire 

3 #8 wires 3 #2 wires 
1” pipe — (35 amps (96 amps 
conductor) conductor) 

3 #1 wires 3 #3/0 wires 
112” pipe — (91 amps (166 amps 


conductor) conductor) 











HAZAKROME Type SN Displa 
Convince Thousands at Sho\ 








ee ee 
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cal Contractors Association Convention 
last year and at the New York and Bos- 
ton Electrical Trade Shows have given 
thousands of contractors the information 
they need to go out after this new and 
profitable market. 

With this exhibit you can demonstrate 
just how easy it is to increase line capa- 
city at minimum cost. Write Hazard at 
Wilkes-Barre to find how such an exhibit 
can be obtained. 


WHOLESALER’S SALESMAN — April 1940 














ion 
UsS* 


yen 


ind 
ate 
pa- 

at 
ibit 


Bil 


TIMES 


and TRENDS 





’ . 
Spotlight In this issue we turn the editorial spot- 
cht on 


the greatest PLUS sales building opportunity 


> i 


has been presented to the electrical industry 1n 
les—SMALL DIAMETER WIRES. 
fo cash in to the fullest extent every wholesaler and 


sman must understand why those new wires were 


loped, how and where they may best be used, what 


1 


ular advantages and benefits they make possible. 


-r 
LOuOWINYG 


We present in g pages not only answers 
hose questions, but an exclusive up-to-the-minute 
F rewiring 


ew Ol 
s 


some important pr jects that 


tually have been carried through since the Electrical 

Committee approved small diameter wires. 
\We demonstrate with facts and figures that in actual 
lice rewiring means PLUS business, not only on 
but on a multiplicity of other electrical products. 


1 
} 
I 


veryone familiar with the situation believes that 
1940 code, when approved in May, will include the 
isions for small diameter wires, as approved by 
[“lectrical Committee of the NFPA on December 

Oth, 1939, for they provide broader opportunities for 
trical service without any sacrifice of safety. 
\ggressive salesmen will not wait until May to line 
their contractor customers in a drive for rewiring 
tracts. The time to get started is Now. 


© 


Play Ball Sportsman’s Park, home of the Amer- 
League St. Louis Browns and National League 
linals is the latest to join the ranks of floodlighted 

ks. 

here they are erecting eight towers to carry 764 

stinghouse floodlights using 1500 watt incandescent 





ps operating at 10 per cent overvoltage. 

ot every city or town can afford such elaborate 

pment, but entirely adequate floodlighting installa- 

s can be provided at a cost that puts them within 
reach of any town that is sports minded. 
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i li rt . . > > | +. domi a ? 

Night sports events draw such substantially Inghet 
gate receipts than day events that today floo 
installations are considered as highly profitable invest 
ments. 

] 1 1 ? | ] % . ] : n thi 

Wholesaler’s salesmen, who don't cash in on : 
trend are missing a golden opportunity. Every baseball 

“ea. 1 1 es 1 . ‘ jinnat & - ee ] + « +111 + 
or high school field is a potential buyer, but you mus 
work with the right kind of contractor. 


© 
Modernization One industry—Steel—is expect- 


ing to spend $146,000,000 during 1940 for 
modernization, says “Steel Facts.” 


plant 


That’s just one of perhaps a dozen major industries 
in which new developments, new processes, intensified 
competition have forced modernization as the unavoid- 
able price of existence. 


Every job of modernization involves new electrical 


installations, new control equipment, new motors, new 
ventilating, new lighting. 

While not every wholesaler’s salesman can have a 
steel mill in his territory, 169,000 
industrial establishments scattered over our 48 s 


there are altogether 
tates 
and in many of them electrical modernization is woe- 
fully lacking. 

To be able to show a plant engineer in a specific 
and convincing manner how certain operating econo- 
mies can be effected, production costs can be cut, 
spoilage reduced through electrical modernization, is a 
sure way to an order but—always be sure that you 
know what you are talking about 


© 
Going Strong Figures on new construction 


awards continue to make the news headlines, should 
serve to cheer everybody in the electrical industry be- 











H & H LOCK SWITCHES 


Keep the lighting control in safe hands 














Upper illustration: Standard 
Flush type; No. 1281 Switch 
with No. 1285 Plate. 





Lower illustration: Outdoor 
Weatherproof type with screw- 
on cover; No. 1281-WP. 


ROTARY TYPE 
with P. & F. CORBIN 
Pin Tumbler Locks 


These switches stand for PROTECT- 
ION on the one hand and ECONOMY 


on the other. 


Protection against the danger, say, of 
throwing into darkness a room full of 
people. Economy in preventing waste 
of current thru turning lights ON in a 
place empty of people. 

The Corbin Pin Tumbler Locks se- 
curely bar ‘‘fooling with the lights.” In 
theatres, auditoriums, schools, hospitals, 
institutions, these tamper-proof switches 
need no other recommendation than 
their obvious insurance-value against 


trouble and loss. 


Not only is responsible control 
assured by the fool-proof locks, but 
dependable control is assured by the 
trouble-free mechanisms — mechanically 
and electrically perfected by a half- 


century of fine switchmaking. 


These are not ordinary switches 
with a locking device, but are 
time-tested Rotary Snap Switches 
operated only by turning key in 
the integrally-designed Corbin 
lock. Available also with newly 
developed Master Key system. 
See complete listing of enlarged line 
on Page 35 of Catalog. 





FSOLD THROUGH your | FVELECTRICAL WHOLESALER | 


THE ARROW-HART & HEGEMAN ELECTRIC CO. HARTFORD, CONN. 
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use inevitably more construction means more elec- 
rical work. 

February construction awards, according to Engi- 
icering News-Record were the highest for any February 
since 1929 and the second highest on record. 

Total of 1940 awards over the same month of 1939 
was $67,000,000 higher, with private awards account- 
ng for over $30,000,000 of the increase. 

Specifically, awards covering industrial buildings 
showed a 247 per cent gain, by far the largest gain 
egistered in any classification. 

All of which is to say that there is business being 
lone and to be done, only little of it will ever come 
through the open window and fall in your lap—you 
ive to go alter it. 





Ph ae *& 


’ eum York Cit 
iff ; , | rs ‘ » are mpe 
” ? mer fa t 
, § S ter g at $1.9 
’ udver i at $12 
tr 
| 
Fervor First fluorescent lighting school sponsored 


ie Chicago Lighting Institute piled up all sorts 
records for enrollment and attendance—all indica- 


+ 


the tremendous interest in this new type of 
ting, both within and outside of the industry. 
Director of the Institute, Carl W. Zersen, announced 
-U2 attended the classes—93 per cent of those who had 
gistered for the course. 
Lamentable is the fact that wholesalers and their 
lesmen did not attend in numbers sufficient to war- 
nt separate classification, but the breakdown shows 
at 187 contractors and 266 electrical and radio deal- 
were represented. 
Now we wonder how some of the salesmen will 
ike out when they try to talk fluorescents to those 
istomers of theirs who attended the Institute. 


No salesman who is eager to do a real sales job can 
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afford to miss any opportunity to learn more about 
the product he sells. In no line of work is knowledge 
more powerful than in selling. 


© 
I Can Buy It Wholesale ac its recent meet- 


ing the American Retail Federation adopted a four- 
point program for combating the steadily growing 
practice of manufacturers and wholesalers _ selling 
various consumer goods in retail quantities at whole- 
sale prices. Other unethical, secretive and economically 
unsound forms of selling also are to be fought. 

This activity is to supplement the individual efforts 
of over 100 other organizations that are sponsoring 
more or less elaborate programs directed at the same 
evils. 

We would like to see these efforts carried a step 
further, so that someone will sponsor a campaign 
against retailers who sell at wholesale prices. 

Independent electrical retailers suffer more losses 
in one day from the undercutting done on appliance 
prices by other, more powerful retail interests, than 
they sustain in a whole year from other sources. 

We are wholeheartedly in favor of the complete 
abolishment of all types of irregular selling but we are 
not blind to the fact that before any progress can 
be made in that direction the “pot must stop calling 


the kettle black.” 
Forecasts Right at this time we find more con- 


solation in current business news than for some mont] 
past. 


Consumer buying is holding at a sound level above 


last year, with department, chain and mail order sales 
showing healthy recovery from the usual post-holiday 
declines. People are buying new automobiles in sub- 
stantially larger numbers than last year. 

New orders for electrical goods are ranging well 
above last year’s comparable period; steel production 
has settled back to a level that current consumption 
should readily sustain; the machine tool industry 1s 


running at 92% of capacity; aircraft production 1s 
daily making new production records with its orders 
for parts, instruments, various accessories making 
much new business in other fields; farm equipment 
makers are topping last year’s sales records. 

All that looks as if there 1s good business for 


ose 


who choose to make it so. 


EDITOR 
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ROM well-informed sources it is indicated that building 

activity in 1940 will be greater than in 1939. More than 
six and one-half billion dollars is the prediction. A goodly 
percentage of this will be in electrical equipment. 


FUSE TYPE SERVICE EQUIPMENT 


as well as other Service Equipment and Panelboards, 
will be specified by many architects, engineers and con- 
tractors. Jobbers should be in a position to meet their 
demands promptly from stock. 


Be prepared to obtain your share of this business. A rea- 
sonable investment in fast-moving items means more profit 
for you. Priced for quick turnover... . Frank Adam Electric 
Company, St. Louis, Mo. 






Adam 


Prank 
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Wholesaler Salesmans NEWS 
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While sn diamete 
] 4 5 oO 
poss die IO yu l 9 ers ) ) > 
: ; 
their buildings up 1 ITES¢ ele 
| A il dest price ind w 1 
the mess of tearing out walls, the 
j 8 ee a ual 
ractors and wholesalers sell not my 
the wire, but devices, lighting, large1 
panel boards, heavier control equip- 
1 “ 2 ] P, + 
ment as well. I eads big t gs 
Already several wire manufacturers 
] ; 1] : +a urate 
lave introduced small diamete vires 
and all the other important wire pro- 


} ] 47 nt 
ducers are hard at work experiment- 
ing with various processes and insu 

. ; “ lating materials, so it is a sure bet 
wie S. - ee . 1] 


that soon an avalanche of new sma 





diameter wires will make their bows 


SHOWMANSHIP creates interest, boosts sales in promoting Better Light 
—Better Sight as well as any other program or product. This young 
Cleveland lady, and her Better Light setting, stopped the crowds, put 


and wholesalers will have a large \ 


etv from which to choose. 








, . At the present time several makes 

across the advantages of good illumination. Nine cards carried educational : Soeeieil f small diameter wire 
. Tey. ‘ * . “ Oo! DY< s oO small laniet I \\ ~ 

(and _ selling) messages. This idea, applicable in any territory, was : lena util WHOLESALER 
4 ; nave bee reported to SALER § 

sponsored by the Electrical League. gi , ib | es 
SALESMAN, namely Dilec”, Fla- 
menol,” ‘“Hazakrome,” ‘“Laytex” and 

“Latox.” 

“Dilec,” already approved by the 

T ’ ae ee 
Underwriters’ Laboratories is consid- 

: ° ] ; : + - thar Nrert 
erably smaller in diameter than previ- 
Ma lame er res ous building wires, has a fibrous cov- 


++ 


ering consisting of a series of cotton 


, varns overlaid by a rayon binder 
pening @w af eTS thread. This covering encases the 
rubber insulation. Flame-retarding 
and moisture-resisting, “Dilec” has a 
- ; ous . . length marker every two feet to facili 

Local approval in certain cities resulting in small i, ; 


- . : : : tate measuring, also the type, size, 
diameter wire installations. Several wire manu- 


voltage and manufacturer’s name are 












facturers now ready, others hustling developments printed on the covering. 
General Electric has introduced 
“Flaminol,” and Hazard has an- 
HEN the Electrical Committee wholesalers in those sections to pro- nounced ‘““Hazakrome.” Both of these 
\ of N.F.P.A. last December re- vide more outlets, better lighting, small diameter wires have a solid wall 
mmended approval of small diam- greater efficiency of electrical appli- of synthetic insulation. They are of 
wire for rewiring existing race- ances and equipment in the commer- the SN Type which will be approved 
iys, it opened the gates for a flood cial, industrial, institutional and large in sizes from No. 14 to No. 0 in- 
rewiring business. This, because residential fields at a minimum cost to clusive. It may be used for rewiring 
is generally taken for granted that the owners. work only. Maximum __ operating 
f committee’s recommendations will For instance E.E.I. cites the case of temperature rating will be 60 degrees 
accepted at the Association’s con- a large commercial building that c. - 
: ntion next month, that the changes needed and wanted heavier wiring but Two other makes ot small r 
be incorporated in the 1940 Na- found the cost, previously estimated at wires now on the market are L tytex 
: nal Electrical Code when published $70,000 prohibitive. Today that build- which is manufactured by U. S. Rub 
the fall. ) ing can be rewired with small diam- ber Co., and “Latox,” a pr duct of 
: Meanwhile, electrical inspectors in eter wire for increasing capacities to Simplex Wire and Cable Co. Thes 
tus localities are issuing special the desired limits at a price of $10,000. brands come under the classifi 
its, enabling contractors and Hundreds of such buildings, badly in of Type UR wire, meet the t wing 
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ided by the 
ttee of N.F.P.A.: a 


wall thickness of not less than .018” of 


pecifications recomme! 


Electrical Commi 





90 per cent unmilled grainless rubber 
ind a standard moisture-resisting and 
flame-retarding braid or other accept 
ible fibrous covering. Maximum 
temperature and voltage for this type 
yf insulation shall be 60 degrees | 
ind 600 volts respectively. 
The Electrical Committee has also 
ymmended Types RHT and RPI 
former to have a heat resistant 
C le rf ubbet nsulation wi 
tandard moisture-resisting and flam 
retarding braid or acceptable fibrous 


wvvering. Maximum operating temp- 


be approved for both rewiring 
1 new installations. 

The latter, Type RPT, will have a 
Performance grade of rubber insula- 
tion with a standard moisture-resist- 
ing and flame-retarding braid or other 
fibrous covering. This 
type, having a maximum operating 
temperature rating of 60 degrees C., 
will be approved in sizes No. 14, No 
12 and No. 10. It will be used for 


rewiring only 


1 
acceptable 


Millington Joins Keps 


PITTSBURGH—In line with a get 


eral expansion program, Keps Elect 
Co. has appointed Andrew J. Milling 


eee : a ‘ ] 
ton, vice president in charge of sales. 


vice 
Mr. Millington has been in the whol 


S ling 
ALI? 


most recently as district manager ot 
G. E. Supply Corp. here in Pitts- 
burgh. 3esides his interests in his 


wn organization, he has taken a1 


ictive part in numerous groups activ- 


g 
ities in this territory, among them the 
Pittsburgh Electric League which h« 


rves as vice pre sident 





TIME TO RELAX. This winter Paul 
Hogan, vice president of Electric al Sup- 
ply Co., New Orleans, and Mrs. Hogan 
took time off to visit his folks in North 
Carolina, bundled up against chilly 
weather. ... “Call that chilly weather?”, 


asks Commander Issaac Schlossbach, 


10 


industry a number of years, 


Westinghouse Contest 


Westinghouse wholesalers and deal- 


S dealers are going to benefit from a 


ries of “Advise-a-Bride” contests in 
vhich $23,000 worth of refrigerators, 
nges and irons will be given away as 
prizes. Prizes go to contestants who 
ick-on 1e be nnis -in 25 to 100 
rds to the entence beginning 
D Wes ohouse Bride You 
uuld have a Westinghouse Refriger- 
{Oo R ive ) ) usé¢ 
Details of the yntest, which runs 
hve weeks Starting \pril 18 are 
ge presented to dealers through a 
¢ ) r ngs Chese neeting’s 
shows are now taking place with 
ur troupes on the road, hitting all 
parts of the yuntry 


Canadian Approval Plan 


. rT q 
For the past several vears the elec- 


i - 
cbse 
ical industry of Canada has been 
ynsidering a national plan for approv- 


ing the safety of electrical equipment 
sold in that country. It now looks as 
though such a pl: ill go into effect 
lst under the sponsorship of the 
li \ssociation. 
Under the plan every type of elec- 

ical apparatus, both industrial and 


lomestic, will be submitted to the 
\ssociation prior to installation or 
listribution in Canada. Equipment 
ll be tested by a laboratory ap- 
pointed, then upon meeting standard 
vecifications, will be labelled with an 
pproval s¢ il. 

Tr} administrative board consists 


Hydro-Electric 
B. G. 
Research Council; 


W. P. Dobson, 
r Commission of Ontario; 
National 

Ross, Canadian Manufacturers’ 

\ssociation; and Col. W. R. McCat- 

\dminis- 


\. secret iry. 


navigator with the Admiral Byrd Antarc- 
tic Expedition, as he puts his Schick dry 
shaver to work. Returning to a 
warmer climate, Jeff Bartlett (right), 
manager of Southern Electric Supply’s 
Justin, Tex. branch and his assistant, 
Charles Hullenwag, celebrate the first 





are in the National 
Research Building, Ottawa. 
Heretofore the Ontario Hydro- 
Electric Power Commission carried 
on much of this approval work for all 
provinces, but officials of that 
ization feel that a national organiza- 
tion will be more effective in receiving 
‘loser cooperation from electrical 


trative othces 


Organ- 


. ° 
interests OI the various provinces 


Metropolitan Moving 


CHICAGO—This month Metropoli- 
tan Electrical Supply Co. is moving 
from its old address at 321 S. Des- 
plained St. to much larger quarters at 
2.) N. Jefferson St. where 32,000 sq ft. 
f floor space will be occupied. The 
new location has been completely re- 
modeled with modern facilities for dis- 
playing, warehousing and shipping. 
One of the features of the latter de- 
partment is an enclosed shipping dock 
which three trucks. 
Plenty of parking space is available 


accommodates 
it either side of the building, so cus- 
ymers will not be forced to double- 

park or worry about getting tickets 


Dickson Heads Leidy 
J—H. E. 


PHILLIPSBURG, N. . 

Dickson, for the past 15 years asso- 
ciated with New Jersey Power & 
Light Co. and Metropolitan Edison 
Co., has joined Leidy Electric Co., 
this city, as president and general 
\. W. Leidy, who founded 
the wholesaling company in 1919, con- 
tinues with the company in an active 
capacity. Mr. Dickson graduated fro 
Lafayette College in 1925, has bee 
especially close to the 





manager. 


+1 


lighting fiel 


. ] 
since then. 


anniversary of the branch’s opening with 
a bit of beer. Ted Starry, salesman 
for C. A. Markley Elec. Supply, Harris- 
burg, Pa., and family face the camera. 
This picture just came to us, but since 
it was snapped Ted’s family has in- 
creased by two. 
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SALES MEETING. Several weeks ago, Bryant’s sales staff gathered at 
headquarters in Bridgeport for a three-phase meeting. First phase, dealing 
with fundamentals of salesmanship, was led by R. C. Borden, sales train- 
ing authority. Part two dealt with the technical side, included trips through 
the wiring device and plastic plants. The third phase was devoted to sales 
problems in the field. Harold Hey, wiring device sales manager, was chair- 
man. And discussions covering these sales problems were led by W. A. 
Stacey, western manager, and F,. C. Scharr, Pacific Coast manager. 





A-W Activities Crumbull ee yn and 


tributors from tl 


ues to gain momentum and effec- plant. And as we go to press, an 


manufacturers. Last vear, for in- that territory. 


» ’ . ’ . . * ° 
an approximately 8,000 new Each meeting is divided into 





( 


es were certified bringing plus parts 


1 


‘ . . onthere ‘ . _ +) : 
The Adequate Wirit e Program con oatne red at the | lainville, ( 


( 


+ 
) 


+ 
if 


+ 
i 


lis- 


iil 


fast and Southeast 


ner 


the 


ness on all fronts. thus bringing two-day meeting is taking place a 
' es i Bsc: Sp 
e sales to wholesalers. contractors Ludlow, Ky. plant for wholesalers in 


rour 


r sessions, with an examination 


lume of $600,000, since it is esti held at the end of each. At the con- 


ins an additional $75.00 in electri- presented. 


business per home. That is the 
ediate result. Just as important 

the wholesaler are new opportuni- i; > 

s in lighting and appliance 1 lume Chicago Party 
heavy copper and sufficient out- 

ts make possible. 

Last month the North Central Asso- 


: agi? the Hotel Sherman for their Fifth 
ted Electrical Industries, Minne- x 





and several hundred electrical 


ited that an A. W. installation clusion, certificates of graduation 


are 


Chicago wholesalers and manuiac- 
turers gathered at the Bal Tabarin 


An- 


a nual Frolics on the evening of March 


; eter, , Rca ; 28th. It was strictly a stag affair 


men 


did 
ck 


a 


it F , ; were on hand for the dinner and show. 
S contra rs ind ut t net : . ; 
; , Dave Dobkin, Sol Mandel, P. W. 
rganized cal bureau. The * >t ; 
TE paar a Ee es il Greene and A. J. MecGivern 
rical industry cine rand good iob it rrancine comple 
nid Mich rea : J behind the fF OOK jyobd in a inging complete 
Li, | 1. il Is alsO Ti] «Ui 1 - 1 
, tails for the party 
uate wiring prograt lo date . ° 


Belmont Display 
lrumbull Schools MINNEAPOLIS—Fixture sale 


the Belmont Corp. have | 





ething different in the way of sales which was recently opened. 
etings these days. Instead of hav- room, containing 400 sq. ft. of 
! g just its own sales staff gather for space, occupies a section “b 
meeting, Trumbull also brings in from office space selmont sale 
lesalers and their salesmen to dis- also have three new lines to 
iss products and ways of increasing Fresh-nd-Aire tans, Hill-Shaw 
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rumbull Electric Mig. | s doing lly stimulated by a new display roo 
; 1 
floor 


orr ywed”’ 


Ol 


ween mater 


r 
I 


Square }) Plant 


MILWAUKEE —Since the prelim- 
nary announcement concerning 
Square D’s new plant which appeare 

WHOLESALER'S SALESMAN last 


nth, the company nas awarded 


Austin Co. The 


monitor construction with welded steel 


. ; 
‘onstruction of the 
I 




































yuilding will be of 


trusses and measure 238 ft. by 430 ft 


Offices will be completely air ndi- 
tioned. The factory is being laid out 





G. E. Changes 


After 31 years of General Electric 
service, F. H. Winkley has retired as 
manager of the Lighting and Cable 


Division, a position he held since 


1929, Starting with the comp 
Lynn, for many years Mr. Winkley 
‘avelled the country as an are lamp 
specialist. With his retirement, two 
livisions have been organized to re- 
place the one he directed. A. F. Dick- 

1 heads the Lighting Division and 
\W. V. O’Brien takes over responsi- 
bility for Wire and Cable. Dickerson 
has been with G. E. since 1911, is best 
known for his work in engineering the 
lighting plan at the San Francisco 
Fair. O’Brien was assistant to Mr. 
Winkley since 1938. He entered the 
G. E. Test course in 1922, following 
graduation from V. M. I. 


1 


New Lines 


Electrical wholesalers are continu- 
ally taking on new lines that offer 
sales possibilities and recently the fol- 
lowing additions have been reported. 
Peerless Electric Co., Minneapolis, 


has added Sta-Tite attachment plugs 


and Kees boxes. One of the Peerless 
salesmen, I. Joslyn, took an unusual 
nterest in the Sta-Tite line, sold 
nore than 1000 plugs in the first ten 
lavs 

Sterling Electric Co ls vf 


2 9° 4 1 : " 
Minneapolis, has been appointed ex- 


‘lusive distributor of Universal elec- 


irea. In Milwaukee, Boggis-Johnson 


Electric has taken on the local light- 





ing units made by Dazor \ 


~ 


| 
Joseph Kurz mn, Inc., New \ rk, _ 


distributor in the metropolitan terri- 





By H. J. Morton 


The author of this article is technical ad- 
visor to the Edison Electric Institute and 
the Association of Edison 
Companies. 

During the past two years he has served 
on joint technical conferences with the 
engineers of manufacturers who have de- 
veloped these new insulated conductors. 

During the past 16 years Mr. Morton has 
been engaged in most phases of the electri- 
cal industry—contracting, as an inspector, 
employed by manufacturers, and of recent 
years with the utility industry. 

He is now engaged in a National travel 
schedule in bringing the details of these 
new developments to the attention of all 
branches of the electrical industry. 

Mr. Morton knows that electrical whole- 
salers can play an important part in pro- 
moting rewiring and here presents impor- 
tant facts that every wholesaler and sales- 
man should know. 


Illuminating 


- Companies 

now taking a 
presenting the case 
a 

e new small 


, : ae ae 
1e local electrical 


| contractors, and the 
l Managers ot large Com 


buildings and industrial 


is of prime import- 


to every utility company to 


up current consumption 


already existing outlets so 

hat every electrical wholesaler and 

salesman who has among his custo- 

mers prospective buyers of rewiring 

jobs will find the utility ready and 
' 


\\ illing to cooperate. 


New Plus Business 


furthermore, wholesalers ma\ 
well take the initiative in building 
up interest among electrical contrac- 
tors so that they may study rewir- 
ing as a new branch of their busi 


ness. They should be urged to de 


velop the best 


possible technique 
for estimating on and executing re- 
wiring jobs. 

wholesalers’ 
salesmen should point out to con- 


Last, but not least, 


tractors the endless opportunities 
for plus business, plus sales of new 
1 


hting, ventilating, power equip- 


° 
ment that are inherent in ever) 
rewiring job. 

It is certain that if proper team 


work between utilities, wholesalers 


and contractors is developed in every 


‘Titory, the sales volume of elec- 
‘al supphes, equipment and cur- 
rent can be raised to unprecedented 

proportions. 
\ wholesalers 
prepare to 


amount of 


ow availabl 
understand 
been Palle 
» application insulations 
, 


to conductors and the reasons whi 


ley were 


The Electric Light and 


developed 
Powe} 
Companies have long recognize 
that the constant over-loading o 
existing copper circuits leads to un 
satisfactory service. Under-sized 
fuses (in some cases no fuses at 


all), low voltage, constant interrup 


tion and circuit failure, and heavy 


currents which heat existing insu 
lated conductors to a point detri 
mental to their insulating coverings 
are some of the ills attendant to the 
under-sized copper circuits. Over 
loaded conductors do not readily 
permit the sale of further use of 


electrical energy. 
A Large Market 


For many years the electrical 
requirements of commercial and in 
dustrial buildings have been expand 
ing at a rate greatly in excess of 
the capacity of wiring systems t 

’ the load properly. No one 
could have predicted ten years ag 


+ ¢ 
) 


hat the use of electrical equipment 


Carry 


would advance to the stage that 
now has—nor can we today antic! 
pate what will be necessary to pro 
‘de the reauir sites sina 
vide the required electrical servic 
in those same buildings ten vears 
hence. 

Wiring within buildings is noth 

., re than the final link of t! 
ing more than the final link of th 
electrical distribution system. Cop 
per conductors extending from the 
generating station to final outlet 
on the surface of walls and ceiling 


are the media for delivering 1 


tlowatt hour from the “factory” 
he user. It 1s vital that 


‘ ‘ 
these teed 
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LS mall Diamet 


er Wires 





What every wholesaler and sales- 


man should know about these new 
wires, why and how they were de- 
with all 
wires, de- 
panelboards, fixtures, etc. 


veloped, how to “cash in” 
the PILUS business 


vices, 


on 





rs and final circuits in buildings 


mtain ample copper. 


The owners and managers of 


ynmercial and industrial property 
1; . ] +; tht 
ave realized for a long time that 


there was need for much rehabilita- 
m in modernizing wiring systems 
these buildings. They have been, 
spending 


wever, reticent 1) 


ioney to provide extra copper in 
eeders and branch circuit raceways 


because of the need of replacing 


onduits embedded in the building 
tself. 
: ing introduced 


and up until the 


Such rewir 
ibitive costs, 
ent time, there appeared to be no 
satisfactory solution. In accordance 


vith the hich most 
buildings were originally wired, we 


manner in W 


realize that the concealed 


must 
eeder conduits were one bottle-neck 
providing sufficient capacity at 
e outlets. Another bottle-neck also 
(which is 


curs invariably con- 


aled ) extending from panel bi ards 


final outlets. 


‘he previous high cost of increas 
g the Capacity Ol those vO parts 


installations has been 
»] 


existing 


vin rewiring 


Sp msible fi rT de 


ractices. 
Technical studies extendin; 
large number of vears 


any thousands of dollars were 
liberately pointed at thi 


tle-neck impediment to deter- 


ine if safe, technical solutions were 

possible. Che solutions that re 
tly emerged have been e r 
arch findings of a group of wire 


ypes ol 


anutacturers, in that new 


1 
now be applied to 


+ - ol ~~ 
alterial Can | 


pper conductors permitting a sub- 


intial reduction in the overall 
zes of these same conductors. 
Three general types of new insu 


de- 





tinge materials have been 
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tested and just 


Ve loped, 


approved by the NFPA Electrical 


Committee. Figure 


relative sizes of the new 


conductors as compared 
“R” building wire 


many years by the 


terminology adopted by the Under 
writers Laboratories and being in- 
cluded in the revised edition of the 


fz) s 


-used 
industry. The of 


recently National Electrical Code 1 


(a) Type RH‘ —a heat resistant 


] » +1 P 11 
hows ti better vulcanized rubber permitting 
insulated the reduction of 1/64th inch. This 


to Type conductor can be operated continu 
lor so ously at a maximum 


73°C 


temperature 
49°C for 


even though its thickness 


as compared to 
‘| ype —— 
has been reduced. 


(b) A Latex Type UR consisting 


INCREASED CONDUIT CAPACITY 


Individual Neutra] ———————>— 
















ot 90 per cent unmilled erainless 


rubber with a temperature limita 
60°C and 
ness of not less than .018 in. 


‘¢ 3 \ 


t an insulation thick 


10n ot 
flame retardant, moisture 
solid 


SN) with a temperature 
] 
i 


insulation 


Svntnetic 


smallet 


he insulation thickness 


2/64th inch 


will be 
Pypes RH] and UR will be fun 


nished with the customary flame 


retardant moisture resistant outer 


fibrous braid. 


Chart (2) indicates some typical 


examples of relative copper capacity 


COMPAR 


Present TYPE R New TYPE RHT 


11 
DOSSITDIE 1} 
! 


WICTCAaASCS 
wavs. This diagram shows the con 


trade siz 


marison tort tine 4 mcn 


arrangement; a new 


‘ nh 
a COMI ITTid 


tion method; o1 


4 


ially under way in several cities. 


x 1 ° 7 
majority of installations involve 
e€ use Ol either ty pe SN O1 UR 


conduit fill up to 50 pet 


cent. In many instances (particu 


larly in feeder conduits) electrical 


contractors have used the common 


uninsulated return wire. Such a 


practice removes 


I 


insulation where 


not necessary and provides more 


1 


space in existing raceways for the 


insulated conductors of the feeder 


circuit. However, this method must 
be limited for use in buildings whicl 


14 





are supplied from well-grounded 
alternating current distribution sys 
tems. 
The use of the 3 ] hase 4 wire dis- 
bution method extending from 


~ 


pane] boards to final outlets 1s prov- 


This 


tvpe of circuit arrangement provides 


ins advantageous 


y 
~ 


use of 


limited to the 


he most ettective coppel 


t must be congested 


re: f large it} where} local 
aTCdas Ol arge cities wherein OCal 


companies have installed 


his type of distribution. 


1 
t} 
Ll 


Like all progress i 
Ke al progress 11) 


le Wiring 
rt tha - | , able ler at} ’ 
art, the advisaDie modernization Ol 


he National Electrical Code and 


IVE SIZES OF *14 BUILDING WIRE 


New Type UR New TYPE SN.- 


sundry local ordinances was en 
countered early when the results of 
us research and de velopment be 
ame established. All of the techni- 
il ideas mentioned above and 
ndicated in e figures were sub- 


ional Electrical 


Code Comittee last December. 


This body approved in the 1940 
revisions, recognition of the new 
type of insulating coverings and the 
ncreased conduit fill ipplication 
) rewiring 


; 


In many cities where 


} the local 
ordinances were in conflict with the 
described above, and the 
rical Committee, 


Elect 


commit 


methods 
action of the 
local industry tees have met 
and have granted special approval 
for the use of these advanced wiring 
practices when, and if, an individual 
project is undertaken. 


¢ 
) 


\bout a vear ag 
vations in 
the attention of the Nx 
ciation of Building ‘ 
Managers. 
deal ot 


great 


siasm and as a result 


a 


ings have already be 


wiring were 


They were 1 


interest 





se new inno 
brought to 
tional Asso 
yjwners and 
received with 
and enthu 
many build 


‘en partially 


rewired employing these new prac 


ices. The Building ( 


Managers Association 


survey which 


pr‘ ybably SIX 


are 


worth of buildings whic 


indicated 
billion 


Ywners and 
conducted a 
that there 
dollars 


h need reha 


bilitation of wiring and these meth 


ods will expedite the 


is market. 


Cost No 


‘ultivation of 


Obstacle 


Early estimates 12 cost 
‘ 1 
ewirlng maicate that to have 
‘ Sale +7 oe ae r F vai] 
complete JOD, the total COSt OT while 
} ] . , * 
will be somewhere from 11 to 14 
P 4“ ] } Wd; y 
per cent of the value of the building ; 
but, in addition, the ‘mer incon 
. Se 
velit i ind pro ve element oO 
: ? Se 
st involved in repairing walls an 
edecorat O . eliminated 
| \ emova O - s ) repair 
; 1 
1g ind ec i O will expedit 
- oa zg 
( sale () () ¢ i tI equi] 
{ + - ¢ ] 
nent othe in vire tsel 
, , 
thnrougn wW NesSale innels Vile 
1 +? +t 1s mt 
pp circuits a eased , palit 
wards need alte Ss or replace 
| 
ments rg IPD feeders ré 
] f ‘ + 
(| e€ mcreased ¢ ip ( Ot main iit 
ae aan _ estat aetabiase’ 
es ana eCsso equipmeln 
Phe use of thes ew wires 
es cted condu nensions W 
' 7 ' 
laine DOSSIDIE ¢ u el Sale 
ette hghting features, involving 
_— nat 
YNel Wal la’es l SUNGTY Ovi 
: } . ; 1° 3 , 
utilization equipmen vhich has 
been previously difhcult » sel 
~_ 1h, MW wns 
Many large buildings will not wu 


} 1 
wards W 


dertake to1 
distribution 
temporary 
Large buildings in mi 
will 
banks and all of the a 


] ee Pe 


WOTK SWITCHING and 


protective devices inv 
ges, 
7 


\ll in all, the 


recognition of 


Chan 


new 
congested copper in 
cealed conduits will 
with optimism by the 
cal industry. 


enovate patc 
expe ra ents 


require increased 


WaVvs 


hed up mai 


4 


ich have Deel 
heretofore 
inv Instances 
transforme! 
cce SSOTY buss 
over-current 


Ived in sucl 


development and 


o relieve 
existing con 
be welcomed 


entire electri 
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| More Power to You’ 


‘ The use of so-called thinwall 
insulated conductors is permitting 
uur industry to do things which 
would have been impossible under 
previous conditions. 


No building can rightfully ex 
pect to yield a return on its invest- 

ent unless the convenience and 
mifort Or SERVICE to its occupants 


s properly provided for. 


‘ | pause tor a moment to draw 
is analogy: “What makes a clock 


tick?” You all know the answet 


The works.” But, ‘“‘What makes 
building click?” Your answer and 
ine could well be the same: “Ele 

icity.” It requires no_ great 
retch of anyone’s imagination to 


+ + 


tne correctness ot this statement. 


‘ Not so many years ago, to be 


pecific I can say ten years, levels ege ° 
f illumination in the order of By Philip (. Hodill 


venty-five foot-candles for general 


: President, National Association of 
a ™ oe —— P 7 pate 
nce work were meré iy an Op Building Owners and Managers 
mist’s dream. At that time, if an 

had six foot-candles it was 


mce 


nsidered normal, and if it had ten 


was considered ideal. But now has not been made for the economic 
e find a 200 watt lamp being re- utilization of these commodities. Vhi 
laced by a 300 or 500 watt. And obstacle lies to a great extent in 
ll this is a demand from the people! the lack of adequate wiring capacit 
‘ for the installation of these im 


\nd now we are getting into air provements. 


nditioning. The stylists and sales 


rces have developed mediums for * The statement has been made 

iniform climatic conditions in struc- and our inquiry confirms it—that 
res, and people are demanding no less than 75 per cent of the office 
ti! ! buildings erected before 1930 (and 


N | . most of them were built before 
Now where are we? I say "we 1930) have inadequate wiring 
you and J—are in a forest with- 


‘ capacity. 
a compass. Plainly stated, we 
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ive all these available products on { There is work to be done. The 
e market, but somewhere in our public has been educated to the use 
ne of application, proper provision of electricity at home. The same 


Pithy paragraphs on rewiring that provide powerful ammunition 


for the salesman who wants to talk rewiring to building owners 


people are going to, and have been 
demanding that we provide them 
with “all comforts of home” in their 
places of business. Can we do it? 
If not, why not? We already have 
electrically cooled water, higher in- 
tensity lighting, fans and ventilat 
ing equipment, electrically operated 
office devices and other necessities 
ls it not reasonable to assume that 


more will follow? I believe it is 


© Thinwall wiring makes it pos 
sible for us to develop more ade- 
quate facilities tor our own cus- 
tomers—our tenants at increase 


profit to us, without saddling any- 
body with an overall construction 
cost that takes all the fun and 


aif ? tT 
Out OF 1t. 


[ hope that the formalities now 
I 

in progress will result in th 

adoption by the National Fire Pro 


tection Association and by the 


American Standards Association 


he new code provisions, as adopted 
n December. I hope that around 
he country there will be a pro 

liberalization of local codes to con 


form with the new National Cod 

£ And I hope that the principlk 

hus exemplifed will, and that w 

will, find more and better ways ot 

increasing the value per square {oot 

ff our office building rentable area. 
' 


DuUsINess 


If that results in more 
vou, as it undoubtedly will, I can 
only say in the terms of my titl 


*\lore power to you!” 


* Selected paragraphs from the address 
“More Power to You”, delivered by Mr. 
Hodill before the sales conference of 
the Edison Electric Institute, Chicago, 
March 20, 1940 
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Qu the 





{ 


Building 


wners Welcom@ 





ss toward liber- 


ECENT progre 
alization of national and local 
electrical codes to permit the 
use of new and less expensive meth 
ods of rewiring old buildings is of 
interest to building owners 


As buildit 


tors, they are vitally concerned in 


great 
and managers lg opera- 
the campaign to reduce wiring costs, 
for it is reliably estimated that at 
least 75 per cent of all buildings 
erected prior to 1930 are now inade- 
quately wired, and it is common 
knowledge in the building manage 
ment field that the high cost of 
rewiring has been one of the major 
problems in modernizing office and 
apartment buildings. 

Until : 
owners generally assumed that the 
h 


fairly recently, building 


eavy expense of rewiring was un- 
avoidable, largely because of the re- 


>» 


quirements set up by the national 
electrical code. That's why they 
fought shy of any extensive modern- 


Now, 
1 


code is modified in accordance wit] 


ization plans. if the national 


the recommendations of the Electri- 

cal Committee of the National Fire 

Protection Association, they can see 

that rewiring at the new lower costs 

can be made a paying investment. 
+] 


Therefore, it is certain that build 
| 


ing owners and managers now will 
decide to go ahead with many mod 
ernization jobs which have until 
now been deferred because of pro- 
hibitive rewiring expense. What 

is means in terms of added sales of 
equipment and wiring 
needs no comment 


0 proposition has 


Phat this rewirin 
created intense interest 1s indicated 
wv the fact that, in anticipation of 
diameter 


final approval of small 


wires, building owners and man- 


agers in a number of cities have al 
ready secured special permission tO 


Indeed 


rewire with the new wires. 
ite a few jobs have already been 


quite 
completed, and more are pending. 


16 


What this reduct 


costs means to building owners and 


ion in rewiring 


managers in actual dollars and cents 
is well illustrated in a recent cost 
study by the Light and Power Cost 
Committee of the Building Owners 
and Managers Association in one of 
our far Western cities. 

For the purposes of this study, a 
typical floor in a large centrally lo- 
cated office building was chosen. A 
floor plan showing present circuits 
and conduits was submitted to a 
reputable electrical contractor for 
estimating the job in two ways, the 
one with 1937 code wire and the 


other on the basis of rewiring with 





INCREASES 
IN DEMANDED INTENSITIES 
TO OBTAIN GOOD ILLUMINATION 
FOR COMMERCIAL INTERIORS 


1921 1930 1939 


Private and gen- 


eral offices 5—!10 8—I0 10—I5 
Drafting Room 10—20 I5—25 30—50 
Close Work 7—8 10—1I5 30—50 
No Close Work 5—6 8—10 20 
Reception Room 4—6 6—8 10 
Corridors 2—3 4—5 5—8 
Bookkeeping and 

Typing 5—6 10—I5 I5—30 
Desk Work 5—6 8—10 20 
Elevator Cabs 4—s 5—6 10 
File Room & 

Vault 3—4 8—10 20 
Locker Rooms 3—5 4—6 5—6 





the new type small diameter wires. 

Present conduits in this building 
were of 660 watts capacity (or 1 
watt per square foot), with three 
offices having one outlet each per 


circuit. Runs from the panelboard 
to the first office on each circuit con- 

12 wires, with 
Number 12 wires 
in each of six 3 in. 
Connecting the three ceiling outlets 
on each circuit are two Number 14 
wires in 4 in. 


sisted of two Number 
a total of four 


conduit runs. 


conduits. 


Both methods of rewiring wert 
figured on the basis of one 1500 
watt circuit per office, or 74 watts 
per square foot, using four-wire, 
three phase circuits. Comparative 
costs were based only on the con 
duit and wire and the replastering 
work necessary, since the cost of 
removing and replacing fixtures and 
connecting circuits to the panelboard 
would be the same in either case 
Furthermore, to obtain a true com 
parison of actual wiring costs, th 
question of additional outlets, panel 
boards, new fixtures, other extras, 
was left out of this basic job. 

Cost of the job done with small 
found to be 
$184.36, made up of the following 
items: 


diameter wire was 


4300 feet Number 12 small diam- 


eter wire @ $21.75 per M feet $93.52 


Th as oe eneneeialasa Ratios 90.84 
$184.3 
Cost of installing the necessar 


conduit and doing the job in th 
old way came to $407.69, made uy 


of the following items: 


> 

4300 feet of Number 12 code wire 

@ $12.65 per M feet............$54.3 
325 feet l-inch and 70 feet ~ inch 

flexible conduit with fittings.... 76.78 
Electrical labor.. eee cwow Me 
Labor and material, replastering 

and refinishing ceiling........ 150.0 

$407 
= : — — aie 
Thus a saving of $223.33, or 55 


per cent, is shown in favor of tl 
small diameter job. This, 


the fact that the cost of small diam 


despit 


eter wire is at present 72 per cent 
greater than that of code wire. It 
might 


1 


further be noted, that tl 
ceilings on this particular building 
are furred, and the installation 
the new conduit presented no u 
usual problems. 
incident 
ally, also used to arrive at a squat 


These estimates were, 


f¢ Ot cost for a complete job ol re 
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By 


Charles A. McCaleb 


Editor, Buildings and Building Management 


me ow-Cost Rewiring 








) 
( 
li 

ng and re-fixturing the typical 

fice space under consideration in 

+4 is building. Labor for removing 


old fixtures and installing new 
« lirect units, labor for installing 
42-circuit 
ak type panel board, and the 


nd connecting a new 
of the board were added to 


foregoing base wiring costs. 

thout going into a detailed break- 

wn of these figures, except to say 
27 new indirect fixtures at 

Q /.50 each were included, the total 

ts were as follows: 

of the 1937 code job. $937.69 

e with small diameter 


GS: eae eo kee 764.30 





g by using small 


imeter wire $ , 


33.33. or 22.6% 
sed on net rentable areas of the 
6075 


lare feet, the cost compared as 


offices which is a total of 


WS! 
the 1937 code job.16.1¢ per sq. ft. 
of the small diam- 
ter job..... ....16.6¢ per sq. ft 
(hat building owners and man- 
rs are well aware of the inade- 
icy of the present wiring in their 
ildings, is clearly shown in a re- 
survey by the National Asso- 











Building Owners and 


ciation of 


Managers in which some 70 repre- 
sentative building managers in all 
sections of the country analyzed 
their own situations. About half 
of them reported inadequate capacity 
in feeders, and 50 of the 70 said 
that they had immediate need for 
greater capacity in branch circuits 

The seriousness of this problem 
also is demonstrated by the fact that 
the present capacity of the circuits 
covered in this survey averaged 
3.39 watts per square foot, in con 
trast to an estimated need for a 
capacity of 5.81 watts per square 
foot. All of the replies, it should 
be noted, indicated keen interest in 
small diameter wiring, and in the 
possibilities of greater conduit fill as 
practical and economical means of 
bridging the gap between existing 
and needed capacities. 

Results of that survey also were 
found to be in complete accord with 
the findings of Buildings and Build- 
ing Management in its annual na- 
tionwide surveys of modernization 
in office and apartment buildings. 

If the present 
borne out by widespread modifica- 


indications are 
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tion of local electrical codes to per- 
mit rewiring at less cost, it is certain 
that lighting modernization will ex- 
ceed even its present total, and the 
1940 survey lighting 
changes are already included in 54 
per cent of the modernization plans 


shows that 


of building owners and managers for 
work to be done this year. Rewiring 


is included in 32 


per cent of the 
plans. 

What this means to everyone con- 
cerned with the market for electrical 
supplies and equipment in the office 
and apartment building field, seems 
Wiring has been, and is, a 
If this bottle-neck can 
be opened, as it appears it will soon 
be, there will be a quick and sub- 


stantial increase in all types of elec 


clear: 


bottle-neck. 


trical sales in this field, with many 
new sales opportunities for elec 
trical salesmen. 


Naturally, no salesman will stop 
with the rewiring story alone, nor 
will he be satisfied with the extra 
orders for outlet boxes, sockets, fit- 
tings, switches and panelboards that 
each rewiring job will produc 
immediately. 

Once a building owner has been 
sold on the idea of rewiring and its 
possibilities in helping to keep ten- 
ants, get new tenants, boost gross 
revenue and net profits, that will be 
the accepted time for talking new 
lighting fixtures, added ventilating 
equipment, possible facilities for air 
conditioning units. 

Thus there lies open a wide field 


of new sales opportunities thi 


it rep- 
resent PLUS business for every 
body and, as has been demonstrated. 
1 


the average building owner an 
manager already knows that rewir 
ing is needed, but until now could 
not afford to incur the heavy cost 
involved. With low-cost rewiring 
available, rewiring of old buildings 


is going to become a big new busi 


~ 


less. 
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This Chief Lnspector 





Taking new things in his stride, he has done an 
outstanding job in familiarizing contractors 
and wholesalers with the -adyantages of small 
diameter wires, has motivated many thin-wall 
rewiring projects in his territory. 











OR a number of vears we of the cement floors, cutting walls, remov- already installed raceways hav 
electrical industry have tried to ing or disfiguring ceilings; without been the stumbling block to ele 
fivure out some convenient and the need of a whole new decorating trical modernization. 

economical method of providing job afterwards. But these conditions did no 
better lighting and other electrical Today the availability of the new change overnight. For a period 
facilities in old buildings. small diameter wires has changed several years various wire and cab] 

Undoubtedly every contractor and that whole situation. Today there manufacturers have been exper! 

every. wholesaler’s salesman can exists the wide-open opportunity for menting with new materials and 
think of many old buildi her vholesaler’s salesmen to help con- new methods which would result 
hink of many old buildings where WI ale! alesmen to hel] l lev Ul nich 
a rewiring job could have been sold tractors who want more and extra thinner but adequately safe insulat 
long ago if the owner could have business to go right after rewiring ing jackets that would permit mo 
been shown that the whole job iobs in everv office building, school, circuits, more wattage to be carri 
might be done without cutting into factory, hotel and, in fact, wherever through already installed conduit 
whole "lesme 





Recent Small Diameter Knitting Mill Rewiring Job—New materials shown in color. 
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By W. L. Bliven 


Chief Electrical Inspector, New York Fire 


Insurance Rating Organizatior 


r| Backs Small Diameter Rewiring 
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\fter several manufacturers suc- 
eded and found by long and severe 
ts that those new thin-wall insu- 
ms could do all and more than 
would ever be expected of them, 
vy approached the National Board 
Fire Underwriters for permission 
make trial installations. 
So the underwriters examined 
new wires, studied the test re- 
rts and while believing that every- 
ng was in good order, they de- 
cided on having the new wires 
tested by the Underwriters’ Labora- 
‘s. That done and with nothing 
nd wrong I, as one of the chief 
rectors, received the go-ahead 
signal, 








In my office I carry the record 
of this whole small diameter re- 
wiring ae under the title 
“TRIAL PROJEC -T No. 14,” be- 
cause that is its designation and i 
will remain classified as a trial proj- 
ect with me until the 1940 code 
makes it official and the Bureau of 
Standards has approved it. 

Meanwhile I have lost no time in 
calling the attention of wholesalers 
and particularly contractors to the 
new opportunities that we have. In 
fact, wherever possible I have talked 
to groups of them and gone into 
great detail about how to go about 
it, what to do under given circum- 
stances. 
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Retail store recently rewired with §/D wire—New material shown in color. 


In other words I don’t want any 
member of the industry to get 
wrong impressions or make serious 
mistakes because, if this is handled 
right, it will mean a lot of extra 
jobs and extra orders for every- 
body who is willing to work to get 
them, but it must get the right start. 

First of all I remind them that 
at present these thin-wall wires are 
allowed only for use in rewiring 
jobs—not on new work. 

Second—I point out that applica- 
tion must be filed through the local 
utility because utilities want to 
know what’s being put on their line. 

Third—I1 want a drawing show- 
ing just what the contractor pro- 
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PRESENT _ TRIAL PROJECT 14 
n.€.C. Thin Wall Insulation 


115-230 VOLT SINGLE PHASE 3 WIRE 
INSULATED NEUTRAL EACH ag CIRCUIT 


fp" 
BE, 20 Amps ew soonedl 
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poses to do, and right here is whe 
the smart wholesaler’s salesman « 
get himself in solid for life w 
every good contractor—namely, 
studying all the different combi 
tions that are possible with th 
new thin wires, making himself 
expert on the subject. 

Then he can help these contr 
tors to get the most out of 
opportunity, help them to lay 
job out so that electrical usefulness 
and convenience for the custon 


are increased to the fullest extent 

Every increase in wattage, ev: 
extra outlet, every foot of new « 
tensions, new panelboards, new fix 
tures mean more service to 
customer and more business to 1 
contractor, and the wholesale 
salesman who knows how to hel; 
his contractors to accomplish 
need not guess as to who is goi 
to get the order for the necessary 
material. 

Fourth In ptr th 


drawings I expect the contractor 


Left—Display board used by Mr. Bliven 


in demonstrating S/D advantages. 


Factory Rewired recently with S§/D wire 
—New material shown in color. 








Wholesalers Sa/esman 
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ww that the conduits are large 
ugh to carry the proposed cir- 
ts, that feeder circuits are ade- 
ate for the new load, and of 
urse any changes in service or 
nels. All the necessary facts and 
ita must be shown before approval 
in be given. 

When I have travelled around 
king to groups about this, I have 
shown them a display board on 

ich I had mounted typical ex- 


ples of wiring under the pres- 
code, as contrasted with rewir- 
¢ combinations that are made 


sible under Trial Pro ject No. 14 


small diameter wires. (See 


mnpanying photograph of dis- 

board.) Even though on this 
ird only a few of the possible 
shown, it will be 
ted that with the new wires it is 
mparatively simple to double and 


wnbinations are 


even treble the capacity of existing 
raceways. 

The question naturally arises 

hether since the “GO” sign was 
given we have seen some thin-wall 
rewiring jobs on our schedule and 
| am glad to be able to answer 
“Yes.” 

Perhaps the most outstanding of 
these is one just recently completed 
it Rochester. 

This involved the rewiring of a 
large retail store where the ceiling 
was divided into 15 large bays, each 

these having only a single outlet 

a single lighting fixture. 

Che owners decided that they 
fixtures in each bay, 

y did not want to have the ceil- 

marred, and all work had to be 

ne between 6 p.m. and 2 a.m. and 
hey insisted that there should be 
visible evidence of the operation 


inted four 


1 no interference 


s hours. 


during busi- 


lhe operation meant 
n the existing outlet 


starting 

and instal- 

y 4 new ones in each bay, 60 new 

tlets in all, 60 new 400-watt 
iting fixtures, an increase from 

000 watts to 24,000 watts. 

With the present code wires it 
ild have been impossible to give 
owners the desired lighting be- 
ise they did not want to have 
thing torn up or any exposed 
ways. 
hanks to the new small diameter 
es one Rochester contractor had 
ery nice and profitable job, a 
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| Principal's 
office 





Vv 


wholesalers Salome 





One of three school floors—Rewired with 8/D wire—New material shown in color. 


wholesaler booked an order for a 
net lot of wiring materials and 60 
fixtures, the utility has more than 
doubled the load, and, 
least, there is a retailer in Roches- 
ter who is mighty 


last but not 


proud of his 
modern lighting installation. 

And there have been quite a few 
other thin-wall rewiring jobs in my 
district 

Up in N.Y 
the whole high school with small 
diameter wires, added new circuits, 


. they rewired 


new panels, ete. 

At , N. Y. the 
Paper Co. rewired a big 125 ft. 
building for better lighting, pulled 
out all the old No. 14 wire, put in 
mostly No. 10 thin wall. 

The High School gymna- 
sium was rewired with thin wall, 
mostly No. 10; the High 
School rewired from boiler room to 
roof—three large classroom floors; 
in they were dissatisfied 
with the floodlights on the roof of 
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the high school, pulled out the old 
No. 14, pulled in No. 10 thin wall 
and now are getting the brilliancy 
they wanted. 

Where my _ district Tepi resents 
nearly all of New York State north 
of the New York City commuting 
zone, | have not been able to tell 
all the contractors and wholesalers 
in such a vast territory about this 
Trial Project No. 14, and perhaps 
a good many will not know about 
small diameter wires until they 
read about it in the 1940 code. 

However some of the accompany- 
ing diagrams will show just what 
is possible when these new wires 
are used intelligently to increase 
electrical service facilities. 

I always feel that, in the final 
analysis, when we in the electrical 
improve the facilities for 
utilizing electrceiity 


industry 
without sacri- 
ficing safety, we are doing what we 
should do, both for the public and 
ourselves. 
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to PUSH AUTOMATIC ELECTRIC 
PRIVATE TELEPHONE SYSTEMS 


INTERCOMS IDEALFONES because sales of these time- and step-saving 
Available in both desk Compact, wall type tele 


d ll les. E d h ith Ided hand au” ou . ‘ 
oth “Molded wiastic' keed ~ bee “olterd wih one's, telephones represent “extra” business netting 
sets. Common talking sys- five buttons for common 


tems of two to eleven sta- talking service up to ten you “plus” profits. 


tions. stations. 























because every time you sell an interior tele- 
phone system you get a new opportunity to sell 
wire, batteries, accessories, and in time to 
come, additional stations and equipment. 





because each one of the systems in use reminds 
the purchaser of the completeness of your 
service and its faithful performance advertises 
the dependability of your products. 






a Automatic Electric makes private interior 







SERV-U-FONES P-A-X's telephone systems to fit every need. Shown 
phones ie toSinon talkies — chenge’sysione moviding ‘ere are four of the many types available. Our 
systems of two to ten sta- dial service and secret con e e ° ° 
tions. Conveniently pack- nections, from ten stations representative in your territory will be pleased 


to supply you with literature and prices. 


These systems are designed for private Talk to him. 
service. They are not intended to be con- 
nected with the public telephone system. 


aged and simple to install. up. Telephones in a variety 
of types. 















> ELECTRIC 
— ELECTRIC 


PRIVATE INTERIOR TELEPHONE SYSTEMS 


Distributed by: AMERICAN AUTOMATIC ELECTRIC SALES COMPANY, 1033 West Van Buren Street, Chicago, Illinois 


Sales and Service Offices in Principal Cities * In Canada: Canadian Telephones & Supplies, Limited, Toronto 
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The installation in this drug store shows how cool fluorescents 
can be used for both general illumination (45 foot candles) 
and decorative purposes. (G. E.) 














Because of their exacting work, printers Salesman shows his wife that it isn’t 
re good prospects for fluorescents. This much work to hang a fixture. Chances 
fellow is checking colors with help of are she’ll soon be turning salesman, too. 
fluorescents. (Westinghouse (Hygrade Sylvania) 


lutomobiles require thorough lubrication and the jobs have to be turned out fast. 
In this station the boys work under cool, even fluorescents. (Westinghouse) 





Clothing manufacturers have a color matching problem which 
fluorescents can remedy. These units are 54 in. above tables, 
provide 28 foot candles (G. E. 


Fluorescents 
k orging Ahead 


ATURALLY fluorescents do not solve all illumina- 

tion problems, still there are hundreds of applica- 
tions where they are the best answer and prove highly 
satisfactory. Consequently fluorescent lamp and fixture 
sales continue to mount at a fast clip. And still greater 
immediate volume will result from price reductions which 
are now In eftect. 
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BRANCHES AND DISTRIBUTOR 


National Electric Produ 








by Paul Brown 


eeing Makes Sales... 


Manufacturers’ literature and other sales helps, used properly, are effec- 


tive sales tools. Here’s how wholesalers’ salesmen have made them work 





view; (2) When I[’m tryi 
a retailer a bird’s-eye view of 
whole line; (3) When I want 
re-awaken his interest in some item 
on which he’s gone sour; and (4 
When I find a dealer, or contractor 
ems to doubt something I’m tell 
ing him and I have to back up my) 
? statements with printed facts.” 
er! tives WW How to haw It 
ye OG Rr, ening whether the promoti nal 
Oman ne *s the job Pee 
is used. Whe 
to keep whatever 


showing right in your own 


fe / and keep the customer looking at 
‘ — 


1 1 
} 


hereby keeping control of 
Both dealers and contractors can create interest, boost volume by using hand- interview. The moment vou hand 
out and direct mail material properly. Part of the wholesaler’s job is to show 1a: add . +. 

7 omething mmebody else he 
them how. 5 : - = 
‘an look at whatevet 


++ + 
L 


perhaps missing 


| 1g 
ID you notice that man in the him, tells us what the product 1 points 1 want to get across. 
gray suit, showing a folder to all about, and makes us see for our- Never make 


my clerk when you came in?” selves what it can mean to us as any piece 


a mid-west dealer asked me while money maker.” 
[ was interviewing him to find out Obviously, the alert jobber’ 
why he bought from one whole- salesman should study the 
saler’s salesman rather than another. paper advertising and literatur: 
“Well, his name is Bronson,” the receives from manufacturers, 
dealer continued, “and he gets the those pieces which are most 
of our orders. He represents in his selling. This material 
house, knows his line, and should try to supplement by sal good-wi f consumer 
in every way he can to equipment he develops—such a ne of the most succes 
move his products off our shelves.” testimonial letters from key stores; aler’ salesmen of ele 
“How does he do that?” I asked. figures showing profits some stor¢ ances in the New Engla 
ther words, what does he do have made on items he is pushing; ffectively summed thi 
ther wholesalers’ men don’t or clippings of newspaper and maga just the other day 
zine items showing consumer in- “In showing a sample, < 
his products. a promotion piece, a letter, 
lines they want me to stock, and When to Show It—‘There ar ther kind of visual equipm« 
sometimes about how they think we four main situations in which I find a customer, vo t 


ther fellows talk about terest in 





can sell them, but Bronson makes it helpful to use visual sales equiy vhat to look at 

us see how they can be sold. He ment in my contacts, one Pacific to make him understand exact! 
shows us. Bronson always brings Coast wholesaler’s salesman recent] how it will be able to help him get 
samples, photographs, circulars— said to me. “These occasions are more business. Only then does 
whatever it may be—right in with (1) When I’m opening an inter- help vou to get more business.” 
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with," PLUGMOLD” ey, 6-2-5 ystems 


No, it doesn’t cost LESS to wire for true adequacy and convenience with the “Plugmold” Multi-Outlet System. In many 
cases it costs MORE. But, listen... 
. you can give your customer a job so far superior in convenience, in appearance, in adaptability to present and future 
needs, that there is really no comparison. 
. you handle and install a product that makes maximum use of your skill... taking you out of the competitive class, netting 
you a better profit and assuring your customers’ satisfaction. 


Yes, there are hidden values in “Plugmold” that wide awake Wiremold Contractors are turning 

e into better and more profitable jobs. Why not let Wiremold Engineers help you work outa “Plugmold” 

y installation on your next important contract? Just write direct to Hartford. 
owt © Builde 


THE WIREMOLD COMPANY, HARTFORD, CONNECTICUT 





DEQUATE 
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The 
CAMERA 
CLICKS 


from COAST to COAST 





The winners take the prizes—a clock and hair dryer. Mark Wilkins, manager of 
the Graybar house at Oakland, Cal., and his sister-in-law, Mrs. Gordon Wilkins, 
turned out to be best waltzers at the party, walk off with top honors. 





Broad smile of Jack Rollings, salesman In the mountains with the skiing Browns F. B. Stern, vice president of Interstate 

for Stubbs Electric Co., Portland, Ore., —Don, Cleo and Vern. Wern also does Electric Co., New Orleans, looks up 

can be attributed to his copping first some experting in the electrical game an item in the catalogue while M. 

place in Hotpoint national range contest. as merchandise manager of Graybar’s Vaurice, counter salesman, takes peek 
Salt Lake City house. at camera. 


Fuster Drglay Ream 


of Your 
trical Dealer 
of Contractor 
WE DO NOT 
SELL RETAIL 


Sat. 8am to (2woon- 





Clarence Becker and “Little Wonder”. Salesman N.C. Anderson, left, of Riech- Following a sales call N. H. Copple, 
Becker has charge of warehouse for man-Crosby Co., Memphis, invented salesman for Simplex Wire & Cable, 
Bright & Co., Reading, Pa. The Bright moisture tester for cotton industry. Fel- fills up the pipe. Traveling out of Phil- 
sales staff has been going great guns low salesman, A. S. Nordlinger inspects adelphia, he covers Delaware, parts of 
with this portable cleaner. and okays it. Pennsylvania and Jersey. 
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RACTICALLY all electrical whole 
handle commercial and 


industrial lighting, but we could 


salers 


be rightfully accused of rash over- 
statement to claim that a similarly 
high percentage stocks residential 
fixtures. 

It’s true that back in the 20's 
more wholesalers did push residen- 


tial lighting, but with the decline in 


new home construction some of 
them gradually eased out of this 
line. Somehow that seems a bit 
strange to Frank Argast, Vice- 


president and Sales Manager of 
Farrell-Argast Electric 


Indianapolis, as home 
I 


Company, 
lighting is 
The other 
is the quarterly catalog, but that will 
be discussed later. 

As he sees it, 


one of his pet projects. 


residential lighting 
is a natural companion to wiring 
materials, thus making it possible 
for the contractor to fill his electrical 
requirements from one wholesaling 
Therefore this company 
maintains a large display, and to 
make it simpler for contractors and 


source, 


their customers to make selections, 
the fixtures are segregated accord- 
ing tO rooms. 

Mr. Argast is quite particular 
about the appearance of the display, 
too, for he realizes that empty out- 
lets or obsolete units make selling 
tougher, so the boys keep only cur- 
rent models on exhibition. Careful 
stock control is also maintained on 
stock to prevent the big bugaboo of 
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FRANK ARGAST of Indianapolis 


A background 


serves him well 


he fixture business—obsolescence. 

While Farrell-Argast’s five out- 
side salesmen concentrate on Indian- 
apolis and the surrounding territory 
within a 50 mile radius, his other pet 

-the catalog—goes far beyond that 
boundary, reaching the trade in five 


states. That quarterly catalog has 
been circulated now for about six 
years, has never missed a publica- 
tion date. It started out with a 36 
page issue but has grown to 124 
pages of buying information, reach- 
ing 7,000 contractors, dealers, and 
industrials. 

However, the catalog is not used 
to upset the price or market apple- 
cart for wholesalers in other terri- 
tories. Every effort is made to con- 
fine its circulation to prospective 
buyers who are located in out-of- 
the-way places where wholesalers’ 
salesmen from other cities do not 
call frequently. 

His first job in Indianapolis was 





in 


electrical contracting 
as a full-line wholesaler 
with the power company, where he 


worked as an auditor. Then in 
1917 he went with Hatfield Electric 
Company, a contracting firm, as part 
of the cost and purchasing depart- 
ment. His work was interrupted 
when he went across with the 90th 
Division, but on his return, Frank 
re-joined Hatfield. This 
salesman and estimator. 


time as 


A year or so later, this company 
added a wholesaling department and 
Frank Argast joined the sales staff, 
handling industrial accounts pri- 
marily. Then in 1933, he and 
Thomas J. Farrell, auditor for Hat- 
field, bought the wholesaling de- 
partment and set up in business as 
Hatfield Electric Supply Company. 
This name was used until. 1936, 
when they changed it to Farrell- 
Argast. 

To get the national viewpoint, 
Frank Argast belongs to NEWA, 


seldom misses a meeting. 
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Rubber Covered] Flamenol Size Rubber Covered] Flamenol 

Types Type AWG Types Type 

R, RP, RH SN R, RP, RH oN 
"193 "130 T Strd. "568 496 
-210 -147 1/0 Strd. -609 -537 
231 .168 2/0 Sterd. .655 583 
322 -246 3/0 Strd. -706 -634 
-398 .314 4/0 Strd. -764 -692 
+447 -363 up to 
-507 -423 2,000,000 CM 





G-€ PRESENTS 


FLAMENOL yr 
Small Diameter Building Wire \x™ > 


Now! Existing buildings need no longer be starved for fv 
electrical current. Wattages can be increased inexpensively pr. 
by rewiring raceways with Flamenol Building Wire. This e . 
small diameter wire is available in sizes 14 to 4/0 inclusive. 9 OS oh 
It is insulated with a plasticized polyvinyl chloride com- V“ ‘i >» 

















pound which is tough, long aging, flame retarding . . . has n i ae 
high dielectric and mechanical strength . . . resists oil, acids, - ab go 

alkalies and moisture. The compound serves both as an Vv 8 
insulation and as a finish. » 


Small Diameter 


The reduction in the diameter from .190” to .130” for 
#14 AWG wire, for instance, makes it possible to install 
nine +14 wires (pending 1940 Code) in a 1/2-inch conduit 
instead of the present four +14 wires (see table below for 
comparative overall diameters). As an example, it will be 
possible to increase wattage from 2760 watts to 10368 watts 
by using 8 Flamenol building wires and changing the sys- 


tem from 2-wire, single-phase to 4-wire, three- phase. 

“~Flamenol building wire may be obtained in a variety 
of bright, permanent colors. Color goes all through the 
insulation and therefore may easily be determined by clean- 
ing or scraping if the wire becomes soiled. A hard glossy 


wax surface makes wire pulling easy. » 


Features of Flamenol Building Wire 


1. Small Diameter—Saves space, makes wiring jobs easier. 
2. Superaging—Ages better than rubber-insulated wire. " 
3. Easy Pulling—Has hard, smooth, glossy surface. ' 
4. Heat Resistant—Rated at 60 deg. C.  « 
5. Free Stripping—Makes splicing and soldering easier. . 

6. High Dielectric Strength—720 volts per mil, test result. 

. Flame Resistant—Will not support combustion. 


8. Tough Insulation—Tensile strength of 2000 Ib. per sq. 
in. test result). 


9. Many Colors—Same colors normally supplied on Type 
R wires. 
10. Oil Proof—Unaffected by oils, water, acids and alkalies. 


11. Attractive—Dirt, etc. does not readily adhere to wire’s 
surface. 


12. Self-protecting—Protection needed only against severe 
mechanical abuse. 
For Further Information 
See the nearest G-E Merchandise Distributor or write 


to General Electric Company, Section W-0264 Appliance 
and Merchandise Department, Bridgeport, Connecticut. 








NEW PRODUCTS you con Self 











INDUSTRIAL FLUORESCENT UNITS—— 





For use with lamp sizes from 18 in. to 
48 in., a series of single, double and 
triple (and more) industrial type fluores- 
cent lighting units may be purchased 
either unwired or completely wired, 
ready to hang in position, permitting 
flexibility in adaptation to standard or 
special conditions. The Wiremold Com- 
pany, Hartford, Conn. 


WINDOW VENTILATOR 








"'Thrift-Aire'', Model SK-510, is an econ- 
omy window ventilator and exhaust unit 
delivering 510 c.f.m. Equipped with 
fasteners for mounting unit against win- 
dow frame without marring. All-steel 
cabinet is lined with sound deadening 
material, has six bladed fan, belt drive, 
protective wire grille. Air Controls, Inc., 


Cleveland, Ohio. 





WHAT'S NEW 

Each month WHOLESALER’S SALES- 
MAN devotes several pages to 
new developments that whole- 
salers and their salesmen can 
use to develop more volume, bet- 
ter profits for their customers 
and themselves. Here are de- 
tails and illustrations of new 
produgts for the contractor, in- 
dustrial and retail markets. 











INTERCOMMUNICATOR 





"'Teletalk'’ Model 206-A annunciator type 
intercommunicator, is suited to use by 
executives of small businesses, advertis- 
ing agencies, lawyers’ offices, etc. Sta- 
tion selection effected by tripping key 
of station with which communication is 
desired. Available in "M" and "'S" 
series. The Webster Electric Company, 
Racine, Wis. 


SOLDERLESS CONNECTOR 





“Universal Speed Connector’ will take 
from No. 14 to No. 4 wire. Connector 
is free to rotate around the screw allow- 
ing wire to be inserted from almost any 
angle. Self-centering. Square D Co., 
Detroit, Mich. 


SPLICING TAPES 








Tapes for splicing cable insulations are 
G-E No. 330, for use with super-aging 
insulations; G-E No. 351 an oil base 
rubber tape for use in splicing tape, for 
use in patching and splicing the tough 
rubber jackets of cable; G-E No. 387, 
a tellurium compound splicing tape. 
General Electric Company, Bridgeport, 
Conn. 


GLUE POT 








Automatic, dry type, electric glue pot 
features snap action thermostat main- 
taining a temperature between 150 and 
160 degrees F. Thirty to 50 minutes 
required to heat two quart container to 
150 degrees. Rated at 250 watts oper- 
ates at 115 or 230 volts. Heating Divi- 
sion, Westinghouse Electric and Mfg. 
Co., Mansfield; O. 
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SHOW WINDOW FLUORESCENT 
FIXTURES 





Show window ‘'Flu-O-Flector" is designed 
for use with fluorescent lamps and gives 
light coverage for deep type and shal- 
low type windows. ‘“Turn-Around" re- 
flector feature makes possible double 
duty feature. Equipment includes high 
power factor accessories with separate 
starter switches. Made for 18 in., 24 in., 
36 in., and 48 in. lamps and for 2 to 
5 lamp rows deep. Edwin F. Guth Com- 
pany, St. Louis, Mo. 


RURAL LINE TRANSFORMERS———— 





Rural line transformer, type HEB-F has 
been redesigned to include several im- 
proved features. Two sets of hanger 
brackets 180 degrees apart are welded 
to the tank. Mounting slots incorporate 
‘jump-proof" feature preventing it from 
being dislocated if jolted. Three low- 
voltage stud-type bushings are used. 
Ground lugs equipped with solderless 
connectors are provided. Wagner Elec- 
tric Corp., St. Louis, Mo. 





DRYING LAMPS 





Four new Infrared drying lamps in 250 to 
1000 watt sizes are designed for indus- 
trial or commercial drying and heating 
jobs. Line includes 250 watt lamp with 
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pear-shaped clear glass bulb, 250-watt 
reflector drying lamp with inside-frosted 
R-40 bulb, 500 and 1000 watt lamps in 
clear glass, globular bulbs for heavy 
duty work. Westinghouse Electric and 
Manufacturing Co., Bloomfield, N. J.; 
General Electric Company, Cleveland, 
Ohio. 





GRINDER 

















''Sharpmaster™ is an electric knife sharp- 
ener in which six aluminum oxide wheels 
spinning at 1725 r.p.m. perform the 
grinding operation. Handles any size 
knife. Size 4 x 4!/2 x 4 in., weight, 5 lbs. 
Interior view shows construction. E. E. 
Krumeich Co., Akron, O. 


RESISTOR 








Compact "Ohiohm" ceramic-insulated 
wire-wound resistors are applicable to 
original and replacement uses in radio 
sets, broadcasting station apparatus, 
railroad block signaling systems, indus- 
trial plants, etc. Standard units are 
from 5 watts to 20 watts. Ohio Carbon 
Co., Cleveland, O. 


TESTER 








Pocket-type d.c. trouble shooter is 3 in. 
wide, 2 in. deep and 5% in. long with 
overall weight of 24 oz., does a job as 
utility meter and trouble shooter. Ranges 
are: d.c. volts, 0-5/50/500 and 1000; 
d.c. milliamperes 0-1/10; ohms, 0-500 


50,000/500,000. Radio City Products Co., 


Inc., New York, N. Y. 





FLUORESCENT LIGHT 




















"Miralume'’ HF-20!1 is an entirely self- 
contained fluorescent light source for 
use in public buildings, sold ready to 
install. Employs 4-40 watt lamps. Ar- 
rangement of the four lamps provides 
both direct and semi-indirect lighting. 
Hygrade Sylvania Corp., Salem, Mass. 

































SPACE HEATER 








"Convectoradiator"’, an electric space 
heater in 570, 1000, 1320 watt styles, 
operates on the convection principle. 
Models are cabinet, recessed type, fire- 
place unit. Patented ‘'Fintube"’ contains 
hermetically sealed heating element, no 
open coil. Noma Electric Corp., New 


York, N. Y. 


TABLE BROILER 








Electric table broiler has 800-watt heat- 
ing unit, ventilated cover designed to 
prevent smoke and spatter of broiling. 
Removable aluminum plate catches drip- 
pings. Heat can be turned down to 
300 watts. Can be used as a hot plate 
by inverting the cover. Manning-Bow- 
man, Meriden, Conn. 
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AUTO RADIO 








Model AR-9 is a two-unit, 6 tube, super- 
het with bass compensation, full-wave 
vibrator and built-in interference filter- 
ing. Special short-wave aerial, electro- 
dynamic speaker, push-button tuning. 
Philco Radio and Television Corp., Phila- 
delphia, Pa. 


ELECTRIC HAMMER 








"Thor-Nado" portable electric hammer 
is 13'/ in. long, weighs 14 lb., delivers 
1600 blows per minute with the ''sling- 
shot drive’ which acts as both power ac- 
cumulator and shock-absorber. Adapted 
to heavy duty applications such as star 
drilling, channeling, chipping, cleaning, 
etc. Independent Pneumatic Tool Co. 
Chicago, Ill. 


INSULATED FLEXIBLE COPPER BRAIDS 





Flat, flexible copper braids are com- 
pletely insulated with rubber. Only fer- 
rule ends are left bare for clamping to 
terminal blocks. Insulated flexible braids 
are useful for connections between mov- 
ing parts in enclosed equipment or where 








the braids may be exposed to accidental 
contacts. Burndy Engineering Co., Inc., 
New York, N. Y. 





METER TROUGH 





Standardized meter troughs are supplied 
for indoor use in one, two or three 
meter units with removable endwalls so 
that continuous troughs can be assem- 
bled. Outdoor troughs are made in 
units of one to six for vertical or hori- 
zontal mounting. Colt's Patent Fire Arms 
Manufacturing Co., Hartford, Conn. 





CAPACITOR DECADES 





CDA-5, CDB-5, CDC-5, capacitor dec- 
ade boxes are very compact yet offer a 
wide range of capacities. Rated voltages 
are 220 a.c. and 600 d.c. CDA-5 pro- 
vides values from .000! to .01! mfd. in 
steps of .000! mfd., CDB-5 has a range 
from .01 to |.1 mfd., CDC-5 has a range 
of 1.0 to 10.0 mfd. Cornell-Dubilier 
Electric Corp., South Plainfield, N. J. 


MOTOR 








"Lo-Amp" electric motor sspecially de- 
signed for use on refrigerating, air-con- 
ditioning and similar installations. Has 
low locked rotor current, can be -sup- 
plied with either high starting torque or 
normal starting torque. The Louis Allis 
Co., Milwaukee, Wis. 
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RERLECTOR 





"Seprable Reflector’ is furnished with 
hood of rolled steel construction com- 
bining lightness with strength. ''Come- 
apart'’ design gives simple operation, a 
quarter turn releasing or attaching the 
reflector. Fitted with resilient socket, 
spring mounted to absorb vibration. 


Goodrich Electric Co., Chicago, Ill. 


ELECTRIC COOKING APPLIANCE—— 


BROILS 


TOASTS 





No. 820 Everhot Rangette is a wall-out- 
let appliance. Combines broiling, toast- 
ing, grilling, surface-burner cooking, and 
(with the oven) baking and roasting. 
Swartzbaugh Manufacturing Co., Toledo, 
Ohio. 





LINEMAN'S CLIMBER 


Leg irons are flexible and 
tapered in width and thick- 
ness. Section from 3” 
above gaff to halfway 
across stirrup is designed 
for ample © strength. 
Wrought ring carries ankle 
strap. Gaffs are 3'/2” long 
measured on the outside. 
Stock sizes 15, I5!/, 16, 
16!/>, 17, 17'/2, and 18”, 
measured from instep to 
end of shank. Catalogued 
as No. 1939. Mathias 
Klein & Sons, Chicago. 
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TO ELECTRICAL WHOLESALERS 





To progressive wholesalers of established reputation, the United States Rubber 
Company offers, with 100 per cent territorial protection, its wire products business. 
For franchised wholesale distributors U. S. Rubber maintains, in its branch offices, 
sales and research engineers to help analyze markets, plan sales campaigns, aid in 


closing business and assist in solving technical problems. 


This well established, profitable business ... supported by extensive sales cooper- 
ation and adequate national advertising plus the advantage of the U. S. Rubber 
trade-mark which is kept constantly before the consuming public ... is available 
to wholesalers who will offer earnest cooperation, provide satisfactory warehousing 


facilities and assure aggressive sales effort. 


This Wholesaler Policy 


applies to all LU. S. Rubber building wire with the exception of new small diameter 
Laytex branch circuit wire. Because of the national demand for increased copper 
capacities in existing conduits and because of the restricted source of latex insulated 
wire, it has seemed to us advisable not to limit the distribution of Laytex building 


wire which makes possible the doubling of present conduit capacities. 


Lntil such time as latex insulated wire is obtainable from other sources, 
the United States Rubber Company is making small diameter Laytex branch circuit 


wire available to all wholesalers throughout the United States without restriction. 


Wire is only as good as its Insulation 


AND NOTHING INSULATES LIKE RUBBER 








United States Rubber Company 
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FUSE LINKS 











Low voltage fuse links, types SSI-STI for 
low voltage secondary distribution sys- 
tems have a positive indicating device 
which is readily detected from the 
ground, and weatherproof construction. 
Rated 115/230 volts. Made in 3 tube 
sizes covering current ratings from 5 to 
200 amp. Schweitzer and Conrad, Inc., 
Chicago, Ill. 


FLUORESCENT LIGHT 








"Miralume" C-50 is a_ self-contained, 
compact, light weight fluorescent light 
source for commercial and home use. 
Uses 2-20 watt lamps, comes complete 
with stem and canopy, assembled and 
wired with auxiliaries, ready to install. 
Hygrade Sylvania Corp., Salem, Mass. 


MOTOR OVERLOAD SWITCH———— 





Type B motor overload switch is a manu- 
ally operated auxiliary circuit breaker. 
Combines off-and-on switching with ther- 
mal overload protection. For use with 
fractional horse power motors, construc- 
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tion is simple, compact and sturdy. Ob- 
tainable in either open-type or enclosed 
type. Mounting bracket and operating 
handle fit standard boxes and cover 
plates, allow a variety of flush and sur- 
face mounting applications. The Chase- 
Shamut Co., Newburyport, Mass. 


ELECTRIC DRILL 








Portable light duty electric drill, the 
Thor Drill Champion, of '/2 in. capacity 
is designed for intermittent service, be- 
ing especially adaptable for automotive, 
electrical, plumbing and similar installa- 
tion and maintenance work. Can be used 
for both wood and metal. Weighs 9!/4 
Ibs. and is 15!/ in. overall. Independ- 
ent Pneumatic Tool Co., Chicago, Ill. 


STARTER AND MOTOR DISCONNECT 
SWITCH 








Combination across-the-line starter and 
motor disconnect switch for use with 
squirrel cage and single phase motors. 
Front operation allows close ganging of 
a number of units. Overload protection, 
mechanical door interlock. Five sizes, 
with H.P. ratings from 6!/2 to 200 H.P. 
Available in water tight, dust tight and 
NEMA types 7 and 9 enclosures. Cutler- 
Hammer, Inc., Milwaukee, Wis. 





CLOSING RELAY 








Light-duty closing relay, Type HKA, is 
a pump-free control relay for oil cir- 
cuit breakers equipped with ‘‘cut-off'’ 
switches. Consists of operating and 
auxiliary element, employs greater than 
normal contact pressures, has permanent 
blow-out magnet. General Electric Com- 
pany, Schenectady, N. Y. 


THERMAL SWITCHES 








"Load Limit’ thermal switches for single 
phase motors, I|'/2 h.p. max., or poly- 
phase 2 h.p. max. Front operated, front 
wired, thermal overload protection with 
interchangeable heaters, trip free opera- 
tion, quick make and break. The Arrow 
Hart and Hegeman Electric Co., Hart- 
ford, Conn. 








No. 825 Everhot grill for light housekeep- 
ing use has compact, sturdy construc- 
tion. Has removable rectangular pan 
for broiling, affords facilities for frying 
food or making pancakes on the alumi- 
num griddle. Swartzbaugh Manufactur- 
ing Co., Toledo, Ohio. 
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J Switchbox with new ‘‘'NM” clamp = ——————— 





THE BEST NON-METALLIC CABLE CLAMP YOU EVER SAW 














You'll like this new Raco e 
All-Steel product and the 
way it solves the non-metal- 
lic-cable-clamp problem. It 


is the satisfactory answer to 





the needs created by the 


NM” Clamp 


rapidly increasing use of 
non-metallic cable and the tendency toward the 
use of heavier conductors for circuit wiring. 
The “NM” 
side (end) or bottom, 


clamp permits the cable to enter at 
or both simultaneously. 
Because of its construction, this clamp protects 
the cable from the shearing action of the sharp 
edges of the knockout. The possibility of injury 
It accommodates 


to the cable is eliminated. 


a wide range of cable sizes, from the full 








RACOe ALL-STEEI 










capacity of the K. O. down to 
the smallest CNX type. Clamp 
is held clear of the knockout 
until you’re ready to use it. And 
the “NM” clamp is available in 


both switch and outlet 





Outlet box with neu 
“NM” clamp 


boxes. 
Standardizing on Racoe All-Steel « Products as- 
sures you of products that have been kept up-to- 
date. They provide many advantages for rural and 
urban modernization work, as well as on new 
jobs. Write for a copy of the RacoeAll-Steele 
Products catalog—there is no obligation. 


Distributed nationally by: 


ALL-STEEL-EQUIP COMPANY 


INCORPORATED 
304 Griffith Avenue, Aurora, Illinois 
Factories: South Bend, Ind.; Aurora, Ill. 













METALLIC CABLE BOX RACO e ALL-STEEL BOX RACOe ALL-STEEL 4” RACOe ALL-STEEL 
(Oe ALL-STEEL BEV- 344” or 4” oclagon with for sidewall bracket — 2” vertica SOLARE BOX with mount “SIDE-MOUNT™” SWITCH 

ED CORNER SWITCH non-protruding clamp screws adjustment. Bridge is threaded ing bracke Simplifies the tn BOX. Mounts to side of stud- 

BOX for all types of non- Box may be installed on flat for \4" nipple and equipped stallation of swuiches and re- ding affording a neater wall- 

illic cables. surface with sel screw. ceplacles. board job. R- ackel is delachable. 





RACO- ALL-STEEL> PRODUCTS 


Switch Boxes « Outlet Boxes » Cutout Boxes + Cabinets « Conduit Fittings 
Distributors in All Important Centers 
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FLUORESCENT FIXTURE 
FOR INDUSTRIAL USE 


It’s new—designed for use with 
two 48-inch fluorescent lamps, for 
general and local illumination of 
industrial areas. 

Its design, with closed ends, gives 
you proper shielding of lamps for 
better control of light. Its porcelain 


enamel finish assures proper diffu- 
sion of light for illuminating both 
horizontal and vertical surfaces — 
without reflected glare. Ballast 
equipment corrects for power fac- 
tor and flicker. The fixture is also 


equipped with replaceable starters. 


This Hinge Makes It Easy to Wire, Install and Service 


Hood and reflector come apart so that wiring of reflector may be done 
on the bench, instead of overhead. After suspending the hood, reflector 
is attached by two open hinges and allowed to hang downward while 
line connection is made. Hood and reflector are then securely locked 
together with knurled thumb screws. This 


unique construction also provides free access 


for servicing. 


Supplied with Adjustable Bracket 


for Chain or Conduit Mounting 
For correct direction and distribution of light 


on any working plane, the reflector may be set 


at any desired angle by means of an adjustable 
bracket, furnished as standard for both chain 


and conduit mountings! Write for catalog sheets. 


Sold only through electrical wholesalers 





Model No. 562 fan has heavily pitched 
quiet type fan blades and slow speed 
induction, shaded pole motor (4 poles 
1200 rpm). Motor's die-cast center hous 
ing and heavy steel end housings and 
cast iron base are the new air flow de- 
sign. Oscillator, which is entirely en 
closed and employs heavy duty gears 
features a safety clutch and convenient 
thumb adjustment for operation. Signa 
Electric Mfg. Co., Menominee, Mich. 


VACUUM CLEANER 





Tank-type all purpose vacuum cleaner 
Model AVT-60 is designed to constitute 
a complete room-cleaning service. Made 
in the shape of a cylinder of heavy gage 
steel 634 in. in diameter and 23 in. long 
Air cooled rubber mounted motor is 
rated 1/3 h.p., 500 watts. Bag is of 
telescoping type. Equipped with a va- 
riety of cleaning tools. General Electric 
Co., Bridgeport, Conn. 


COIL WINDER DRIVE 





MEMBER OF R.LL.M. STANDARDS INSTITUTE 


Model 210 coil winder drive has variab 

speed transmission, maximum speed 

quickly obtained by adjustment of th 
ILL. transmission control knob. One-third 
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. 


. motor is standard equipment. Start- 


ng speed to maximum setting is con- 


tr 


owes 


PHOTOFLOOD LAMP 


e 


. 


led by the foot pedal. Infinite num- 
of driving speeds between 120 rpm 


nd 650 rpm with neutral position which 


ows for turning by hand. Revolution 
unter records total number of turns. 


jeal Commutator Dresser Co., Syca- 


e, Ill. 








ve hundred watt Mazda Reflector 


Photoflood Lamp No. R-2 has black 
opaque exterior coating on the neck to 
avoid light being spilled rearward. Beam 
has a spread of 60 degrees. Westing- 
house Electric and Manufacturing Com- 
pany, Bloomfield, N. J., and General 
Electric Company, Cleveland, O. 


DISTRIBUTION TYPE TRANSFORMER— 





Hex" transformer is of the primary 
ket stud-bushing type. Copper-bear- 


ng steel pockets are electrically welded 


the tank, solderless connectors are 
within the bushing so that a portion 


' the bushing covers the bared end of 


connecting lead, providing added 
ty to the linemen. Wagner Electric 
p., St. Louis, Mo. 


pril 1940 — WHOLESALER’S SALESMAN 


NEW? 


SHAWMUT TYPE-B 
MOTOR OVERLOAD 
SWITCH 


U. S. PATS. 2018904-2158387- 
2160236 — OTHERS PENDING 





For fractional horse-power motors—max- 
imum rating, single pole *% H.P. 125 


volts, A.C. 
+ 


THERMAL OVERLOAD 
PROTECTION 


MANUALLY operated aux- 
iliary circuit breaker, com- 


bining off and on switching and 





& 


1. Highly insulated molded base. 


2. Easily 


accessible long screws, with large heads. for 


easy installation of heaters. 3. Heater for 
thermal overload protection, available in 
twenty-four different ampere ratings. legibly 
stamped for identification. 4. Non-welding 
alloy contacts, for long life. 5. Single flat 
spring of special alloy for long life and extra 
contact pressure. 6. Only two moving parts 
in simple overload tripping mechanism. 
7. Mounting bracket of universal type: fit- 
any standard switch box. 8. Large terminal 
screws, easily accessible, for proper con- 


nections. 


All Meial Parts Are Rust-Resisting 





thermal overload protec- 


tion. Simple, compact and 
sturdy construction. Open 
type or enclosed type: 
mounting bracket and op- 
erating handle fit standard 


boxes and cover plates. 
+ 


APPLICATIONS: 


Air conditioning. refrigera- 
tors, washing machines, fans 
and blowers, pumps and 
compressors, floor pol- 
ishers, oil burners, saws, 
small grinders, stokers. 
small printing presses, small 
conveyors, machine tools, 
and many other types of 


motor driven equipment. 


Listed by Underwriters’ 


Laboratories. Inc. 


> ©Ohe CHASE-SHAWMUT COMPANY 
NEWBURYPORT, 


MASSACHUSETTS 
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Made of stainless steel and mounted on 
vitreous, porcelain enameled stand. Thre: 
sizes ranging from 140 to 360 gallon 


per hour. Bearings are self-aligning 
Oilite mounted in sealed oil compart 






























ment on brackets separate from end 


YOU'LL FIND ORDERS EVERYWHERE =: 3 csvsc: Sc 
The Air-O-Line Co., 2118 Griffin 


cap. 


St., Dallas, Tex. 
Let your own eyes show you what other eyes need. 


Wherever you go, in every plant, look for opera- 





FLOOR FITTING 
tions that should have more light on the job. You'll 





be amazed at the number of workers who have 





inadequate light on their tasks. You'll discover a ——— 








a 
tremendous opportunity for the sale of efficient localized lighting. 
And, with the facts your sight seeing tours reveal, you'll find the Brass utility box fitting for use with the 
company's “'Pancake'’ overfloor raceway 
selling of ‘light for seeing’ is one of the most interesting and pro- wiring system is designed to take any 
standard 34 in. stem type floor outlet 
ductive things you have ever done. for power and light or telephone circuits 


This utility box is of extra heavy con- 
struction, offering a sturdy base and de- 
signed to meet requirements of heavy 


the job is primary for seeing — that seeing is vital to every worker's si aera The Wiremold Company 
arttord, onn. 


So, ‘Feature Fostoria in Forty.’ Play up the fact that good light on 


efficiency and the more profitable performance of his or her task. 
Your Fostoria Handbook will help you recommend proper equip- 

OFFICE APPLIANCE LAMP 
ment — and a Fostoria representative will gladly cooperate with 


you. 


ALL THREE TYPES OF LOCALIZED LIGHTING 
EQUIPMENT FOR EVERY INDUSTRIAL NEED 


Flexible Arm Units 





CJ + 


ee 
aa Large Area Low 


Brightness Units 


sto 





. 
Fluorescent Units Intended for use on office machines 
@ shipping department tables, and factory 


inspection operations, this lamp clamp: 
to desk or table, bolts to wall, or with 
special clamp may attach to machin 
itself. Using 100-watt lamp it delive 


THE FOSTORIA PRESSED STEEL CORP. (aD AAS 


F re) S T re) RI A ' re) HIO to deliver soft, indirect light with n 


glare. Arm swings right or left. Farie 
Mfg. Co., Decatur, Ill. 
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Schick Changes to 
Distributor Policy 


During its first ten years Schick 
ry Shaver, Inc. sold its dry shavers 
rect to dealers, but that policy has 
ww been changed and to get better 
nd more economical distribution the 
pany is now establishing a selected 
roup of distributors on a nation-wide 
ale. Up to the middle of last month, 
3} wholesalers had been appointed. 

\lso in line with this sales ex- 
insion program, Schick has materi- 
lly enlarged its selling organization 
uring the past several weeks.. J. K. 
Munger, formerly Eastern district 


Gg e ran 
anager for Toastmaster, takes over 
perations in the Eastern part of the 
ad "a4 1 , 
* uuntry with headquarters in New 
af rk. 
J. H. Blinn, a manufacturers’ repre 
ntative with his own sales force, is 
sponsible for sales in the Rocky 
fountain region \. A. Strecks 
re erly W th R ( Ope | ( h 
Q C. G. Gifford, previously w 
( Clark Wate1 Heatet Liy 
(y v Electri 4 | = ] 
S with (sene} | le 
) [ st; Henry Hofma 
v sales inage ft Ca | \ 1 
ring, Grand Rapids, M E. ] 
1e ; 
vlo yrreviously with | S 
ny ' oa . 
H riey Mach ( CoO ( \\ 
ly / 
ot I Z, anothe Poastmaste 
bs P Bosk, ilso riiie ly | Ais 
n ste and L. H. Sim en 
e 1 General Electric \ 
vy a to \ Schick Ss oy 
'y 


- B & D Branch 


LOS ANGELES—To help its dis- 


I 





butors give still better sales and 
rvice coverage in the southern Cali 
rnia territory, Black & Decker Mig. 
has established a sales and service 
nch at 1941 S. Flower St., this city. 
ldo Bair, who has been with the 
pany 25 years, the last 12 1 the 
\ngeles district, manages le new 
ch \s heretofore, : utors 
, eceive shipments fron e Oak 
Ware muses 
Perot Heads C-W 
1es 
ary Edward S. Perot, who joined 
rcker-W heeler Elec. Mie. Co. early 
gh vear as executive vice president, 
a s been elected president. lor nine 
a rs Mr. Perot was with National 
" nduit & Cable Co., two of those 
7 rs as vice president. Before that 
was president of Dictograph 
ducts Co. for three years 
940 
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SALES STAFF of Tower-Binford Electric & Mfg. Co., Richmond, Va. 
gets snapped before the meeting starts. All were on hand exxcept J. A. 
Creech. Seated, left to right, are W. L. Gemmill, L. C. Jensen, J. B. Dunn. 
1. C. “Billy” Burke (sales manager), R. A. Frayser, Sr.. Brad Hicks and 
W. H. Stith. Standing are H. R. Kennerly, M. W. Scarborough and T. P. 
Stewart. 








THESE FOLKS are on the job for Stubbs Electric Co., Portland, Ore. 
Front row, left to right, LaVerne Wheaton, Gerald Phillips, Leslie Klahn, 
Eugene Stuthard, Godfrey Exel, Hugh Hanna, Stanley Collins and R. E. 
Rogers. 

In the middle row are O. B. Stubbs, president, Mary Nielsen, Louise 
Lamber, Nel Rothstrom, Janet Granlund, Rowland Fletcher, Dorris Me- 
Kenna, Frances Gordon, Jack Rollings, Angela Anderson, George Ginty, 
S. W. Peterson. 

In the back row are Neil English, Charles Staples, Joseph Owen, Jack 
Erskine, Oscar Martin, Norman Hayes and Virgil Cowan. 





SALES FEATURES of new lines taken on by Riechman-Crosby Co., 
Memphis, were thoroughly discussed during the two-day sales meeting. 
Latest electrical lines include Ideal blowers, Arvin heaters, F. A. Smith 
heaters, Goodrich reflectors, Wilson fluorescent equipment, and Justrite 
electric lanterns, 














RLM < 


Fluorescent 
twin lamp 
porce- 
lain en- 
ameled 
unit. 


Long Beam Floodlights 





RLM Standard Domes 























Here's a streamline 10 inch COOL SPOT 
oscillating fan that through the use of 
heavily pitched, quiet type fan blades 
and slow speed Induction motor delivers 
610 C.F.M. and is unusually efficient and 
adjustable for oscillating or 
lts other fea- 


quiet... 
non-oscillating operation. 
tures mark this fan as dependable qual- 


ity at the right price. Write for com- 













LIGHTING UNITS 


LEADERS IN APPEARANCE 
DESIGN . . . ADAPTABILITY . 
therefore Profitable 
to SELL 


% This is the line of lighting units that 
keeps building sales volume. Contractors 
know when they install QUAD units that 
the job is finished right—there's no after 
worry—they have more time to take on 
additional jobs—they make satisfied cus- 
tomers because of the high lighting effi- 
ciency and up-to-date appearance of the 
completed installation—that's where you 
come in, Mr. Wholesaler. The demand is 
here—be ready with a complete stock of 


QUAD Lighting Units. Get details today! 


QUADRANGLE MFG. CO. 
CHICAGO, ILL. 


32 S. PEORIA ST. 









LIST PRICE, $9.95 


plete catalog information, and be sure 
your stock includes this new fan. 


SIGNAL ELECTRIC MFG. CO. 


MENOMINEE, MICHIGAN 
OFFICES IN ALL PRINCIPAL CITIES 


4% kT T 
ds he pAL 


qVF 


—_— 


oL 














Norman Hickox 
Lighting Specialist 
CHICAGO—Norman B. 

the days of the 


bon filament lamp 
in the Civic 













Hickox 


who entered the electrical business 11 


16 candle power car 
has opened offices 
Building as 

twenty oi 


Opera 
Lighting 


Specialist. For 





his thirty five years in this industry 


he was with Curtis Lighting, Inc 
Starting there as a sales engineer, he 
moved ahead to advertising manage 
sales manager and vice president. 


With the introduction of the fluo1 
escent lamp, Mr. Hickox joined Get 
eral Electric's Lamp Department and 
took an important part in presenting 
Huorescent lighting throughout th 
Feeling that the 40’s offer un- 
precedented opportunities in the light 
ing field, he has opened his own office 
in the Civic Opera Building at 20 N 
Wacker Drive. Mr. Hickox will als 
represent a few manufacturers in the 
territ ry and at the present 


Wakefield 111 


midwest. 


central 
time is 
in that area. 


Nrat tine the 
promoting tiie 


on To N. Y. 


harles G. Pyle, sales manager 
he ves ide Lamp Div., Hygrade 
Sylvania Corp. has established his 
hea lquarters at the c ympany s Ne 
York offices at 300 Fifth Ave. Fo 
several years he was located at tl 


cate 
in the Field Bldg 


Chicago iffice 


Monarch Moves 


NEWARK, N. J.— 
Monarch Electrical Supply Co. a1 
now located at 330-336 Washingt 
St. 3efore moving to the complete! 
remodeled location President Abe Lij 
sky and associates were at 52 Lafay 
ette St. 


Headquarters 
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MINNEAPOLIS HOME of General 
Electric Supply Corp. The one-story 
building at 63 S. State St., justly 
prides itself on fine facilities for dis- 
playing, selling, warehousing, and ship- 
ping the complete line of supplies and 
appliances. Customers also have 
plenty of room for parking. 





Credit Group Meeting 


CHICAGO—On May 16th and 17th 
members of the National Electrical 
Credit Association will hold their 
42nd Annual Meeting in Chicago. 
Secretary Benjamin P. George is 
taking care of arrangements. 


Hygrade sani 


Due to the increasing demand for 
s fluorescent equipment, the Hyg grade 
L amp Div. of the Hygrade § Sylv: ania 
Corp has leased two Sait ca [ps- 
wich, Mass., for the manufacture of 
their Miralume Fluorescent Lighting 
Units The — r h p le int, contain- 
ng 6900 Sq. ft. | floor s pace, went 
into operation this month, is ‘being 
yperated independently of the lamp- 
roducing plants at Salem, Emporium 


nd St. Marys. 





LINED UP for come what may are 
J. Wilkinson, A. Watcher, J. Servat 
and J. Kuknell who are on the job 
for Lighting Fixtures & Electric Sup- 
ply Co., New Orleans. 
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e BUILDING WIRE 


BARE WIRE 


SIUGAN VSD GAHSINUVA 


MAGNET WIRE 
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~ 
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ed Bi rer i ~ 
3} PUP PRUE EEC PODEEE PEED peeeeene ee yee ; : 
Zz 
< > 
“ ! 
yA 
: It's a Job for 
7 
oS 
CRESCENT 
= 
-_ 
9] 


Service Entrance 


CABLE 


Millions of feet of CRESCENT Service En- 
trance Cable now in satisfactory service 
is factual evidence of its high quality. It 
is tamperproof, resistant to all weather 
conditions, flame retarding, highly flexible 
for bending around corners and can be 
painted to match the color of the build- 
ing. It is light in weight, eliminates the 
need for rigid conduit and is made in a 
complete line to cover all requirements 
of any installation. 


SATAVSD AVMMNNVd GNY GASVYINGA GvVTI 









CRESFLEX NON - METALLIC SHEATHED CABLE 


. 
RESCEN > 

C Zs T 4 
INSULATED WIRE (@ z 
wey / . 

TRENTON, \ 

: i} 

Jobber Co-Operation—A Permanent Policy re 
Atlanta Baltimore Boston Buffalo Chicago Cincinnati Cleveland . 
Detroit Indianapolis Kansas City Los Angeles Minneapolis and 
New Orleans New York Philadelphia Pittsburgh St. Louis San Francisco we 


CRESCENT ENDURITE SUPER- AGING INSULATION 


43 


ALL Kinds 
of Fittines 


for every type of electrical con- 


nection. For any combination of 


tube, bar, 


More than 6,200 items. 


cable, or wire. 


Clamp Type 
Tees in all size 
coppe 






High 
‘ ; machine 


Self-Locking Tees 
tha l 1 rerma 
ht With 


me | Cr. 
¥ er) 7 





IMUUUNN AALAND 


Reducer Con- 
nectors for 
different sizes 


IU vuue 


of cable 


High copper 
with Everdur bolts uts, lockwashers, 


You will be interested in the many 
NEW and IMPROVED fittings in 
the Penn-Union Catalog. Write 
for it. 

Every item thoroughly tested, and 
Dependable. 

Preferred by leading Utilities and 
“Industrials.” 

Sold by leading jobbers 
PENN-UNION ELECTRIC 
CORPORATION 
ERIE, PA. 

You'll find it in the complete line 


Conductor Fittings 











think 


“All you can 


about is 







wholesaling!” 








Wagner Enlarges 


BUFFALO—Keeping pace wit thre 
yrowing market n his territory, 
Wagner Ele Corp. has tripled it 
voy 1 oe ti 1¢ here 
by moving to new quarters at 1461 
1467 Main St Phe location, hay 
15,000 sq. ft. of floor space, was 
letely ileled efor Wage 
noved Fort Butt ul 

vas 1587 M S 


New Lighting Firm 


BEM YORK—Th 


offices at 366 


Beamlite Electric 
Madison 
7 
proauc- 
ing and distributing a line of reflector 
ind incandescent lamps under the 
bi ind name ot | 

ire Max and The 


‘**Beamlite.” 
Freeman, tormer 


\ve., has been rganized for 


~ 


Principals 
Serota. W. R. 
general 


~odore 
sales nan 


Birdseve Company is 





READY TO GO for 
tric Products are Ed 


Howard Dale 


Bulldog Elec- 
Cullen, left, 
and Bob Turpin. For 
many weeks they went 
tensive training at the 
have stepped outside 
trade. For the present they are 
working the Detroit territory. 


through in- 
plant, now 
calling on the 





Yee i hnanager’r, il 1 ¢ R \ XO 
rie \ B rdseye Ciiie 1Nee 
s th ew organiza ) ill eng 
e¢ iw capacity . ora thie 
een Open t 600 S. Mi van Blvd 
( 
. ° 
senieph Territory 
DALL en Raley ly 
st ‘Me nll’s line li 
switches, lamp guards and accessor 
in the southwest territory, is now cov 
ering ( lors ido, Utah, N \lex 
id Wyoming in additio1 


Kwikon Appointments: 


To provi ide better 
the Kwikon Company 


ral 
Cladi 


sales coverag 
app inted sev 
representatives in various terr! 
tories recently. George N. Seiss, 318 
\uditorium Bldg., Cleveland, 1s cover 
ing northern Ohio. Wilfrid B. 
schmidt, 208 Delmar Ave., Cincinnati, 
is pushing Kwikon products in_ the 
southern part of Ohio. 


1 
j 


Gold- 


Wood & Anderson Co., 9135 Oliv 
St., St. Louis, are traveling easter 
Missouri and southern Illinois. Ernes 
T. Hail of Houston, is covering 
Texas. The Hastings Richards Co., 


in New Mexico and 
and the Frank H. Bran Co., 


som St., San Francisco, repre 


\lbuquerque, sells 
\rizona, 
894 Fol 


sents Kwikon in northern Calitornia 


Fluorescent Newcomer 

CLEVELAND—Believing that there 
things ahead for fluoresce 

lighting, Norman H. Vacha has 
organized the Visualite Corp., with 
headquarters at 1390 E. 30th St., for 
the manufacturer of fluorescent light- 
ing equipment for the residential, com- 


are great 
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industrial fields Before 
stepping out on his own, Mr. Vacha 
was with the Art Metals Co. as sales 


nd design engineer, also as advertis- 


ng and promotion manager. Visua- 
lite products will be distributed 
through electrical wholesalers. 








Volume Up On 
Washers-Cleaners 


Further 





































evidence to prove that it 
s a waste of time for dealers, whole 
salers and appliance manufacturers to 
ret. too seriously about saturation 
points, are the February figures on 
the sales of washers and vacuum clean 


ers. For a long time these appliances 






ive enjoved a broad icceptance in 
\merica’s h Nmnes, still, during eb : s 
ruarv sales on this product were INSIDE CREW of Florence Electric Supply Co., Binghamton, N. Y., do 
nd highest in hist ied a line-up. Manager L. W. Mendell is at the left. Next is Miss Ruth Brandt, 


' : ; : 4 then Marjorie Nichols, Bill Schwehm and Harold Smith. 
The report of J. R. Bohnen, execu- 


ve secretary-treasurer of the meri 
n Washer and Ironer Manufacturers’ 





clation, states that February 


a re hit 142,318, an in the industry's history and the = six \ppointment of Walter Mason Hut- 
rease of 7.9/7 per cent over same teenth consecutive month, with one chison as manager of agency market 
mth last year. Troners also showed exception, to show an increase ove1 development has been announced by 
n increase over the previous year with the same month the vear_ betore H. H. Rogge ee OO Westing 
February, 1940 shipments reaching Cleaner sales during in Se gyre use agency sales department He 





‘ 2 , ons ht located at East Pit eee 
{) & 9 ‘ ° ¢ 1QO x 4) - 1 . Will 4 hocated al a 8 
10,183. In February, 1939 601 months totalled 264,541, which ts 


1 


mers , shipped > 10 1 . 
es wer 23.18 per cent above the 1939 total for 


| ‘ | ; J : Tomlinson Fort will move to new re 
The picture on the vacuum cleanet 


} 


the period. 
} ~ 1 m0: t 
brighter, with sales 28.54 pet 


sponsibilities as assistant 1 
central station sales at W<« 
with headquarters at East Pittsburg] 


He will assist C. F. Lloyd. 


evel t11 1 
stinghouse 


ent above those of last year’s Feb 
ruary, according to C. G. Frantz, 
executive secretary of the Vacuum MEN ON 
Cleaner Manufacturers’ Association. 

The February total was 144,373 as 
evainst the °39 figure of 112,322. It 
vas the second highest February in 





__THE MOVE 


The Blackstone Manufacturing Con 
pany announces that Fred A. Wiebe, 
formerly vice-president and sales man 
ager of Brown Supply Co., St. Louis 
has been appointed factory representa 
tive to cover parts of Missouri and 
Illinois. 












Additions to the list of representa 
tives of Proctor Electric Company 

clude John Watson Donovan in th 
Philadelphia territory, Howard H. 
Butts, St. Louis, and as demonstrators 
Pearl E. Dausman, and Elsie Lowe. 














lo better coordinate 


radio receiver 18 SALES MANAGER for Schick, 
sales activities of General Electric Co., Kenneth Gifford is building up a 
Bridgeport, Fred A. Ray becomes much larger sales organization to 
rag acy allen clita a — ee ee -~ pr tsi a 

selling Schick's dry shavers. Another 


ager responsibility generally for : a , 
rig ith responsibility gene ben important addition to the company's 
the middle west, George S. Peterson 


















A PROMOTION for A. J. Cole of will headquarter in Chicago. Henry sales policy, inaugurated by Gifford 
McGraw Electric Co. (Toastmaster), A. Crossland directs western. sales and President Ralph Cordiner, is that 
transfers him from the Pacific Coast from San Francisco. of reaching dealers through distribu- 
to headquarters at Elgin, Ill. A past tors. Before this change was an- 
president of the Westinghouse Agent The Reliance Electric & Engineer nounced recently, they had sold direct 
Jobbers Association, he has been with ing Company, Cleveland, announces to the dealers. Already a number of 
the company 25 years. Since 1932 he the transfer of George E. Law to electrical wholesalers have been ap- 
has directed Pacific Coast sales. Chicago office as sales engineer and of pointed to handle the line in their 
With the move he was also re-elected J. W. Eakins to Philadelphia office, respective territories, others are being 


vice-president. continuing marine WOrk. added. 
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SHAW MOT 
S THE WORD 
FOh FUSES 


Chie CHASE-SHAWMUT 
COMPANY 


~ 


a. 


NEWBURYPORT 
MASSACHUSETTS 














i G Snyder recently joined forces 
with Metropolitan Device  Corp., 
Brooklyn, as sales manager of central 
station sales. 


James R. Kearney, Sr., long presi 
dent of Kearney Corp., St. Louis, last 
month assumed responsibility as active 
chairman of the board. James R. 
Kearney, Jr., formerly executive vic« 
president, stepped into his father’s 


ace as president 


lwo additions to sales department 
of Etengee Electric Supply Co., Inc., 
Chicago, are Louis J. Elkins, formerly, 
of Bright Light Co., and Bill Winters, 
previously connected with Electric 
Supply Corp. 


Robert James Griffin now directs 
sales in Georgia, Alabama, and Flor 
ida from the Atlanta office of The 
Bryant Electric Company. 

General Electric Co., Bridgeport, 
appointed Dale U. Kuneman district 
representative for home laundry equip 


ment in the St. Louis area 


J. H. Newman now headquarters in 
Boston as manager vf district No ] 
of the G. E. wiring material sales set 
tion. He replaces E. G. Hall who has 


been transferred to Los Angeles 


New staff members ot Splane Ele 
ric Supply Co., Detroit, include sales 
men R. T. Stewart and H. A. Mc- 
Donald, both previously associated 
with Westinghouse Electric Supply 
Co.; counter salesman F. Rump, form 
erly with Michigan Chandelier Co.; 
ind T. Schoepmann, who _ handles 


stock cards 





Fluorescent Light—A folder from H 
| Salem, Mass., 
describes the new Miralume HF-100 


1 1 


which is a completely self contained 


grade SVivania Corp., 
] 


fluorescent package — complete with 


cord and plug, ready to hang up and 
plug 
Motors—Universal motors for use 
with adding machines, motion picture 
tors, check writers, etc. are de 
scribed in leaflets F-8494 and F-8498 
issued by Westinghouse Elec. and 
Mfg. Co 


proyec 


Generator-Voltage Regulators—Leaflet 
GEA-3279 gives the latest on General 
Electric Diactor generator-voltage 
regulators for accurate voltage control 
of a.c. generators, synchronous con 
densers and synchronous motors 


Capacitor-motor Servicing — Catalog 
No. 168A issued by Cornell-Dubilier 
Electric Corp., South Plainfield, N. J] 
is devoted to the ‘“‘Test-Mike” and 
“Service-Mike” for a.c. motor starting 
capacitor service tests. 





COUNTER SALESMAN for M. A. 
Hartley & Co., Gettysburg, Pa., is 


D. W. Sowers. Behind Mr. Sowers 
is a partial view of the _ electric 
kitchen which was installed a few 
months ago as a sales stimulator for 
ranges, refrigerators, various table 
appliances. 





Terminals—General Cable Corp., New 

York, put out a four page folder gi 
g statistics on both indoor and out- 
loor single conductor gasketless ter 


minals, type SS 

Plastic Filling Compound — In 
developed by General Cable Corp., 
New York, is the subject of a catalo 
sheet which outlines its physical and 


lectrical characteristics 


Fluorescent Fixtures—Edwin F. Gut! 
Company, St. Louis, Mo., an 8-pag« 
catalog on their new accessories 


Huorescent lighting 


Fluorescent Lamps Technical dat 

and prices on the complete line ofl 
General Electric fluorescent Mazda 
lamps and auxiliary equipments art 
given in a four page folder 


Farm Wiring—General Electric ( 
hridgeport, Conn. has issued a 28 pag 
handbook as a guide for planning ele: 
ical wiring on farms. Planning 
useful 


reparation of specifications, 


feeders, charts and tables 
informa 
tion on materials are among subjects 


COVE red 


Clocks, Paging and Signaling Systems 

Bulletin No. 72 from Stanley and 
Patterson division of Schwarze Ele¢ 
ric Co., Adrian, Mich. describes clocks 
small schools, hospitals, residences 
Bulletin No. 5070 


signaling 


- ] > | 
covers CIOCKS, 


systems fo! 


paging and 
schools, hospitals, institutions 


Heavy Duty Switches Trumbull 
Electric Manufacturing Co., 
Conn. issues a bulletin on heavy dut 
switches for special applications 


T 


Attic Ventilation—Air Controls, In¢ 
Cleveland, O. has a 22 page booklet 
the subject of attic ventilation 


Fluorescent Fixtures—Catalog No. 97 


is a sixteen page booklet covering th 
line of fluorescent lamp fixtures mad 
by Overbagh and Ayres Mfg. Co 
Chicago, II. 
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Exnertly designed 
precisinn made, 
these Sherman 
Solderless Lugs 
have won wide 
popularity. They 
are easy to use. 
They make a 
permanent, tight 
contact. Fully 
interchangeable 
‘ = ot with standard 
ny “~~ - soldering lugs. 
ed f de Write for sam- 
1 ples. 


H. B. Sherman Mfg. Co. 
Battle Creek, Mich. 





Type S-M 
Low t 








By Using These 


|) VA Products 


1 ‘*‘Wire-Nuts.’’ M 
in preference tft t 
methods. They speet 
improve W 


rk 
on—That’s All! Fully aj 
2. “E-Z’’ Wire Strippers. 


the toughest insulation 
nicking or cutting str 
solid or stranded wire 
gauge to No. 5 





Cable Ripper.— Easily 
cleanly rips non-metallic s 


heat hec 
duplex or lead covered cable 


4. Joist Boring Machine.—A fast 
mover. Ends tiresOme and dan 
gerous reaching Bores at 
angle Reaches up t 11 ft 


Fuse Clip Clamps. 

device that has real sale 

For Ferrule or Knife 

Seven sizes, 

¢ Fish Tape, Reel and Puller. 
Big Selling, * n-l " 

Easily fits tool kit Keeps tape 
reeled up Eliminates breakage 
and ‘‘live’’ contacts 

7. Test-Lite & Fuse 

Tests live circuits, pulls 
Electricians really use this 

nation Test-Lite and Fuse 
because of its handy pocket 


8. Fuse Reducers. Stor 
fusing. Many sizes 


9. Fuse Pullers. 
Fibre, four sizes 


IDEAL SOLD THROUGH JOBBERS 


Electrical Products Division 


Ideal Commutator Dresser Company 


1047 Park Avenue Sycamore, Illinois 





Metal-Clad Switchgear — Catalog 8-b 
describes the moderate duty, vertical 
lift, metal-clad switchgear for indoor 
service available in capacities of 25,000 
and 50,000 KVA manufactured by 
Roller-Smith Company, 
ra. 


Bethlehem, 


Motor Starting Capacitors—A price 
sheet on motor starting capacitors has 
been issued by Dumont Electric Co., 


Inc., New York. 


Lamps— Wabash Appliance ( orp., 
Birdseye Lamp Sales Division, Brook 
lyn, N. Y., has published a price sheet 
for their reflector, self diffusing, stand 
ard line lamps together with price of 
swivel sockets. 


Exposure Guide—A 16 page booklet 
lists popular roll films, film packs, 
miniature films and cut films with ex- 
posure tables on their use with any 
camera for taking flash pictures, flood 
pictures or home movies. Wabash 
Photolamp Corp., Brooklyn, N. Y. 


Synchronous Motor Control jis th: 
title of leaflet GEA-1724B on that 
subject by General Electric. Power 
Factor and Its Improvement with G-| 
Pyranol Capacitors is covered in at 
other booklet numbered GEA-3225 


Heating Units and Controls—\Vest 
inghouse Elec. and Mfg. Co. has issued 
a 38 page illustrated catalog descrip 
tive of electri heating units and con 
trols designed to meet specific 
trial 

solids, and air. 


indus 


applications 


tor he ating liquids, 


Employee Relations 
Vallla 18SueCS an 
titled 
You” 


company, and a 


Hygrad 
attractive 
“Introducing the Company 
which gives a brief history 


booklet 


brief but c 
hensive outline of what is expected 
him and what the employ 

pect to find in his new 


CONTACT MAN. To help dealers, 
therefore wholesalers, sell more ap- 
pliances, Harold G. Rahm has joined 
the staff of the Electrical League of 
the Niagara Frontier, Buffalo, as 
dealer contact man. He’s well quali- 
fied to help, too, because he has sold 
appliances for utilities and 
manufacturers. 


various 
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FLOOR BOXES 
and 
WIRING 
SPECIALTIES 


No. 285 Double Duplex 
Receptacle Nozzle 


The most attrac: 
compact. 
sees - 10° install 
fitting OF the 
market. Shown '" 
the accompany” 
. tior 
in illustra 
ag h No. 200 
Cover Plate. 


tive, 





ee 


No. 470 Pipe oF Conduit 
Hanger 


allowing 

support ne paralle 
or at right angles 
to beam. 

Does away 

with drill- 
ing or use 
of straps. 
ms andles 
V2", Ya. 

and 

size pip ag 7¢ 


steel beams 78 
thick. 


Pipe 





———— 


we be" 
o. 330 Latro 
ig her Utility Outlet 


To be used in 
wood installa- 
tions an d 
ot her loca- 
tions free 
from moisture 
or mechanical 


injury- 


® The Latrobe Line is complete 
for all residential, commercial, 
and industrial requirements. In 
addition, the entire line is de- 
signed with the idea of reducing 
installation time . . . an impor- 
tant point to consider when se- 
lecting floor boxes and wiring 
specialties 


White Jor detaila TODAY! 
FULLMAN MFG. CO. 


LATROBE . PENNA. 























NEW! EASY SELLING 
=» PROFITABLE 





ERICSSON DEP ‘phones 


are an excellent example of what 





an outstanding manufacturer 
ERICSSON — can produce in a 
highly competitive field. 


Desk Set {| $37.50 pair 
Wall Set | $35.00 pair 


Inquire for Ericsson multi-wire sets 
and dial systems .. . truthfully de- 
scribed as “package merchandise” 
because of simple installation. 


Write for liberal discounts 


ERICSSON TELEPHONE SALES CORPORATION 


101 PARK AVE. NEW YORK, N. Y. 
LExington 2-8185 


Distributors for L. M. Ericsson, World Known 
of Quality Telephone 
since 1876 


Manufacturers Equipment 
























TRICO PRODUCTS 


have stepped up sales 
for Wholesalers every- 
where. 


Every item is outstand- 
ingly different rec- 
ognized for quality 

nationally advertised 

and above all, sold 
under a_ controlled 
“THRU THE WHOLE- 
SALER" policy that 
builds a solid profitable 
business for you. 








FOR PRESTIGE -- 
FOR PROFIT -- & 
SELL 


TRICO 


|B Get complete details 
, from your TRICO rep- 
resentative or write us. 


FOR FOLDER CPF-300 





WRITE 


TRICO FUSE MFG. CO., Milwaukee, Wis. 


in Canada: IRVING SMITH LIMITED, Montreal 
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even 


| BETTER MOUSETRAPS 


would sell better today, thru 
Wholesalers. 





SOLDERLESS LUGS 


—the better pressure connect- 
ors, do! 


That’s why 
customers, every chance we get, to 
look to you not only for ILSCO 


Solderless Lugs, but for all their 


we encourage your 


electrical supplies. 


For a 


fuller story, write TODAY 
for new ILSCO catalog. 


DEPT. 3WS 


lisco Copper Tube & Products, Inc. 


5629 Madison Road, Cincinnati, Ohio 



































CONDUIT CABLE 
FITTINGS VE FITTINGS 
GROUNDING DEVICES 

Rew! 
Gee-Vee 
CAST IRON 
BOXES 

e Flanged 

@ Unflanged 

® Weather-Proo 
ChoiceTerritories open 
for Wholesalers and 
Manufacturers’ Agents 

Write For Full information 








mbes GILLETTE-VIBBER CO. 


NEW LONDON, CONN. ay 








INSULATED 


STAPLES 


S.H.COUCH COMPANY, inc. 
North Quincy, Mass. 















